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WORK OF THE DENVER CONVENTION. 


Tue NATIONAL ASSOCIATION OF LOCAL FIRE 
INSURANCE AGENTs did not legislate to any 
extent at the annual convention at Denver last 
week. It reaffirmed principles enunciated in 
the past, the result of ripe experience, delibera- 
tion and a clear comprehension of the relation- 
ship between companies and their agents. 

The conference held last June in New York 
with company executives, it is believed, was 
the opening wedge for a closer union. The 
conference idea seemed to be the keynote of 
the 1905 meeting. 

Conference, co-operation, conservatism are 
three terms into which can be crowded the 
sentiment of the delegates. It was a splendid 
meeting. The brains of the business were well 
represented. Fireworks had no play. Any 
tinge of radicalism was softened in the proper 
committee. 

The agents want to labor harmoniously with 
their companies. And why not? Both make 
up the tree. They are aiming at the same 
goal. There is enough friction without at- 
tempting to stimulate more. 

In our opinion, the national association has 
votten closer to the best company thought than 
ever before. All the important issues can well 
he regulated in conference where both minds 


meet. Let this plan prevail. Grievances and 
reforms can best be cared for where there is 
mutual understanding. 





CREDIT WHERE CREDIT IS DUE, 


SoME companies have criticized Secretary 
H. H. Putnam of the NATIONAL ASSOCIATION 
or LocaL Fire AGENTs as being too inquisitive 
in his official life, and attempting to regulate 
onditions with too keen a hand—in other 
words, he is charged with being perniciously 
active. 

A few companies that only recognize the 
rights of agents because it would be unpopular 
not to do so, will condemn anyone whose ob- 
ect it is to make it harder to depart from 
he straight line of ethics. Other companies 
cem to feel-they have a monopoly of all the 
ights, and view with fear any encroachment 
on their sacred-domain. Still others may sin- 
erely believe that the national secretary is 
inclined to step beyond the bounding line too 


lar, 


However the companies may view Secretary 





Putnam’s official conduct, the great agency 
body has only words of praise and encourage- 
ment. He has brought to the office more sys- 
tem, intelligence and independence than have 
characterized it before. 

We believe that Secretary Putnam deserves 
credit for what he has accomplished with the 
limited facilities of his office. He needs more 
funds to prosecute his work. Mr. Putnam 
is sincere and honest in his convictions, at all 
times endeavoring to promote the best in the 
business. 


WESTERN COMPANIES GO EAST. 


ANNOUNCEMENT that the DusugueE has en- 
tered the eastern field calls to mind the 
tendency of some western companies that are 
well fortified in their own fields to invade the 
east. The small eastern companies are seek- 
ing western footholds and the western insti- 
tutions feel they should share the eastern busi- 
ness. The GERMAN of Wheeling, MicHican 
(CommerciAL of Lansing and Queen City of 
South Dakota have recently made eastern con- 
nections. The MetropotitaAn of Chicago will 
soon be there. Heretofore the smaller western 
companies have kept close home. Some of the 
westerners are trying the east through surplus 
line channels. 


MAHANY SUES INTERSTATE LIFE. 


William D. Mahany, Kentucky manager of 
the Interstate Life of Indianapolis, has 
brought suit against the company at Louis- 
ville for $75,000 damages, alleging breach of 
contract. Mahany claims that the company 
declined to accept $400,000 of business which 
he tendered on the ground that he was 
turning in too much. He claims to have writ- 
ten $5,000,000 paid-for insurance this year, 
upon which he was to receive 100 percent of 
first premium with liberal renewal commis- 
sions in addition. A statement by the com- 
pany says that Mahany’s business was de- 
clined because he refused to comply with 
the requirement that a certificate from the 
applicant and solicitor that no rebate had 
been given or promised should be made part 
of all applications. The company says this 
requirement was made after the Kentucky 
commissioner had notified the company that 
its agents were violating the Kentucky anti- 
rebate statute. 





COTTON SYNDICATE SOON TO START. 


The committee on organization of the 
Cotton Association has practically completed 
the form of agreement between the member- 
ship companies, which now number forty. 
Further accessions are expected next week. 
Headquarters of the new organization, which 
will be known as the Cotton Association, 
will be at Atlanta, and business will be ac- 
cepted from Sept. 1. 





NORTH CAROLINA COPPANY TO EXPAND. 


The Eastern Life of Charlotte, N. C., is 
shortly to be reorganized and its name 
changed to North Carolina Life. Prominent 
capitalists of Charlotte will increase the 
present capital of $25,000 to $100,000 and se- 
curé authority for further increase to $250,000. 
F. M. Dancy of Atlanta, formerly the New 
York Life agency director in Japan and re- 
cently Georgia manager of the Interstate 
Life of Indianapolis, is to be general man- 
ager for the new company. 





The Louisville city deposit of fifty odd 
thousand dollars im the Western National 
bank which failed this week is secured by 
the American Surety bond of $100,000. 





The Prudential Fire of. Tazewell, Va., has 
resigned its membership in the Southeastern 
Tariff Association rather than comply with 
the association’s commission rule in Virginia. 
The North River has agreed to respect the 
commission rule in the future, 





PARSONS MAKES A NEW CONNECTION, 





Appointed Western General Agent of the 
Northern Fire of New York and Will 
Establish An Agency Plant. 





R. L. Parsons, who was one of the assist- 
ants to R. D. Harvey, until recently western 
general agent of the New Hampshire, has 
resigned, to become western general agent of 
the Northern Fire of New York. Mr. Par- 
sons was for some years with the Imperial 
and is regarded as a first-class field man. 
The Northern will enlarge its plant in the 
western territory, its operations now being 
confined to the large cities. 

Mr. Parsons will have jurisdiction over Ohio, 
Michigan, Indiana, Illinois, Wisconsin, Minne- 
sota and Missouri. He will begin work on 
Sept. 1 and at once will enter upon a cam- 
paign for agents. He will have his office with 
John Naghten & Co., the Chicago local agents 
of the Northern. The company is non-union, 
has plenty of vim, is well managed and intends 
to be helpful to local agents. Mr. Parsons 
has had experience in all the states in his 
territory. 





ST. LOUIS AGENTS HOPEFUL. 
St. Louis, Aug. 23.—(Special.)—Following 


yesterday’s meeting the local agents believe 
they can master the local situation. It is not 
believed that the Concordia .or any other 


prominent board company will block the plan. 
rhe agents feel they will have the co-opera- 
tion of the best companies that are not 


. : yet 
in line. 





WELCH WILL LOCATE IN THE BAST. 

Ira Welch, the independent adjuster, who 
was located in St. Louis for several years 
and moved some months ago to Chicago, will 
quit the insurance business. He leaves next 
week for Philadelphia, to have his residence 
there, and will engage in other pursuits. 





McCULLOUGH TO GO TO ROCKFORD. 


W. E. McCullough, one of the bright young 
examiners in Chicago, who is located in the 
Niagara’s western department, has resigned 
and on the middle of next month will move 
to Rockford, to become an examiner in the 
western department of the American of New 
Jersey and Security. 





MORE SPRINKLER CREDITS GIVEN. 
The Chicago Underwriters Association at 
its meeting this week decided to give further 
credits on sprinkled stocks in the city, under 


proper restrictions, which will reduce rates 
under favorable conditions. Special credits 
were allowed on the new plant of Sears, 


Roebuck & Co., which will bring the rate 
below 40 cents. 





SAYS LAW IS GOOD ENOUGH. 


Paul Morton, president of the Equitable Life 
Assurance Society, speaking of the coming life 
insurance investigation to be made by the New 
York legislative committee, said: 

“All we care about is that the investigation 
of other societies will be as full and-searching 
as have been the investigations of the Equi 
table. As for a change in the state insurance 
law, it seems to me that the present law is 
good enough and that the policyholders have 
not suffered much under it.” 


STAR APPOINTS NEW SPECIAL. 
Edward J. Weinfurth, formerly with the 
Citizens of Missouri, has been appointed special 
agent of the Star of Louisville for the west- 
ern field by H. M. Coudrey & Co. of St. 
Louis, general agents. 





FULLER GETS BACK IN HARNESS. 


W. H. Fuller, special agent of the com- 
panies in the A. Loeb & Sons general 
agency of Chicago, who was stricken with 
illness at Saginaw, Mich., some months ago, 
has been incapacitated for work. He now 


returns to service and will handle Ohio for 
the Loeb office, 
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DISCUSSION OF BARN LOSSES. 


EXPERIENCE OF HOME OFFICE SHOWN. 








President Snow Presents Some Points as to 
the Hazards That Merit Attention 
of Farm Companies. 





President E. G. Snow of the Home of New 
York, in commenting on barn fires, brings 
out some very valuable points. He says: 

“We know that you are interested in the 
problems that confront insurance companies, 
and for that reason lay before you a matter, 
with the possibility of publication of such 
portion of the material as will represent the 
essential facts, if only for the purpose of 
provoking discussion, with the expectation 
that some effective and practicable remedy 
may be devised. So to speak, the text of our 
discourse will be, ‘Why do so many barns 
burn, and what remedy can be applied to 
lessen the unprofitable results of this class 
of risk?’ 

Barn Hazard Is Disastrous. 

“To the average layman who visits the 
ordinary country barn, it would seem that, 
with reasonable care, it presented the mini- 
mum. of fire hazard. That same layman, on 
the other hand, if he examine the loss rec- 
ords of any company doing a general farm 
business, would be impressed with the fact 
that the class was one of the most disastrous 
of hazards undertaken by insurance compa- 
nies. Underwriters know that fires in coun- 
try barns are proportionately numerous. Just 
why this is so is not always clear, and we 
believe that the average underwriter, if the 
question Was squarely put as to why fires 
in barns are so frequent, would respond that 
he was not entirely prepared to give a rea- 


son, but the fact was known, the cause be-, 


ing more or less remote and uncertain. 
Lightning Losses Are Heavy. 

“We have for some time been investigating 
the matter of barn losses and examined into 
upward of 600 cases where the cause of fire 
was known. Out of the number, consider- 
ably over half of the losses were caused by 
lightning, and something less than a quarter 
were charged to incendiarism; the remainder 
of the causes constituted proportionately a 
very small fraction of the entire number. 
We are enclosing the entire list for such use 
as may be deemed by you best, and it seems 
to us that it would be of value to companies. 

“Taking up at the present time the main 
factor alluded to, lightning, it appears evi- 
dent that a device that will minimize the 
electric hazard is worth seeking. If the barn 
losses might be reduced by one-half, the class 
would at rates obtainable, come pretty near 
being preferred instead of prohibited, as is 
the case with some companies, perhaps many, 
at the present time. 


Efficacy of the Lightning Rod. 

“The proposition, of course, brings the 
lightning rod into one’s mind. To many of 
us it brings the thought of an old-fashioned 
humbug, and we are not in this article going 
to try to controvert that idea; but we are dis- 
posed very strongly to query whether, with 
the greatly increased knowledge of electricity 
that now exists, it might not be possible to 
produce a lightning rod of approved make 
‘and arrangement, that, if generally employed, 
would lessen the number of barn losses; and 
we believe that if interested underwriters 
would address your journal on the subject, 
giving their experience, their theories and 
their suggestions, hints and plans might be 
presented that would be of value in making 
this important class show a very much bet- 
ter loss ratio.” 

Classification of Barn Losses. 
The Home’s list of causes of barn fires is: 
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BECK GOES WITH NORTHWESTERN NATIONAL. 


Fred M. Champlin of Grand Rapids, specia! 
agent of the Northwestern National for Michi- 
gan and northern Ohio, has resigned and is 
succeeded by H. M. Beck, who is special agent 
for the Norwich Union in Illinois under 
General Agent Leach. Mr. Beck was formerly 
with the Insurance Survey Bureau and is 
counted a very competent young man. He 
will make his headquarters in Detroit. 





DUNNING TAKES LOEB COMPANIES. 


Frank A. Dunning, superintendent of agents 
of the Illinois Surety Company, who until 
some weeks ago was engaged in the fire insur- 
ance business in Chicago, has been appointed 
special agent for the companies in A. Loeb 
& Sons’ office of Chicago for Michigan. He 
has left the Illinois Surety. 





NEW SIOUX CITY SPRINKLERS. 


Armour & Co.’s packing plant at Sioux Cny, 
Ia., will be under the protection of a standard 
sprinkler service in a few days. 

The Hornick, Hess & Moore wholesale drug 
store is to have a Grinnell dry-pipe system, 
supplied by large pressure tank and good city 
water with auxiliary steamer connection, in 
service about Sept. 15. 

The wholesale grocery of C. Shenkberg & 
Co., Pierce and Third streets, will also have 
a Grinnell dry-pipe system, supplied by two 
pressure tanks and city water with steamer 
connections. The contract for this equipment 
has just been closed and same will be in serv- 
ice about Oct. 1. 


LOEB OFFICE GETS NEW COFIPANY. 


A. Loeb & Sons of Chicago, who already 
have the general agency of four companies in 


Hamburg for their territory. They will repre- 
sent this company in Illinois, Indiana, Iowa, 
Missouri, Minnesota, Michigan, Wisconsin and 
Nebraska. Leo A. Loeb of the firm, who is 
now abroad, concluded the negotiations. The 
Loeb office has come to the front in the west 
in the agency field. 





FORI1 A COFMBINED ASSOCIATION. 


The life, casualty and surety agents of Den- 
ver have formed an association for mutual ben- 
efit. They think that there is a good deal of 
business brokered to each other and hence it 
will be beneficial to be personally acquainted. 
Again, when such matters arise as the ruling 
of the insurance commissioner on agency li- 
censes it is best to have an organization. The 
insurance commissioner has ruled that every 
one placing a policy for a company, whether 
he is a broker or solicitor, must have a license. 





McDantet.—Poet McDaniel and Col. “Jim” 
Joseph spent Sunday at Mullet Lake, near 
Grand Rapids, Mich., as the guests of J. B. 
Tallman, Michigan special agent of the Atlas. 
Mr. McDaniel favored the select party of 
friends with a private reading of his latest ef- 
fusion, as published in THe WeEsTERN UNDER- 
WRITER last week, and also distributed a few 
typewritten copies of verses that he could not 
get published. It is understood that he entered 
the state clandestinely, as a United States dep- 
uty marshal is trying to serve him with papers 
in a federal suit brought by Poet George K. 
March of Hillsdale, Mich., for infringement 
of his patents on machine pcetry. 





INSURANCE SUPPLIES—CATALOG MAILED 
FREE, BUT YOU MUST WRITE FOR IT. 








Want Ads will be found on page 25. 





the west, have secured the Transatlantic of’ 





GAVESOME VALUABLEPOINTS 


REPORT OF MICHIGAN SECRETARY 











Tells Why Local Agents Should Be Actively 
Identified with National and State 
Agency Associations. 





The report of Secretary W. A. Eldridge of 
the Michigan Agency Association, read at the 
annual meeting of that body in Detroit, is so 
comprehensive that it deserves special atten- 
tion. He said: 

This is the eighth annual meeting of this 
association and it is, perhaps, fortunate that 
we are even an association. Were it not for 
the fact that this movement is having the 
strong support of all the better class of agents 
in other states, I would be dismayed at our 
seeming indifference. Organizations have to 
be, and were it not for the support that this 
organization has given as a national body, 
many reforms that have taken place in the 
underwriters’ field would not be. This or- 
ganization has the strongest support from its 
adherents, and will not fail. 

Viewed with Suspicion. 

At the time the forming an organization of 
this kind was conceived, it was looked upon 
by insurance managers and field men with 
suspicion. The idea seemed to exist in their 
minds that the agent wanted to supplant the 
manager; but, as they grew in numbers and 
met, adopting rules and asking that certain 
reforms be considered, tempering their de- 
mands with reason, managers became con- 
vinced that the men who were at the head 
of the association could be trusted, and they 
have been able to adjust grievances and create 
reforms that are certainly of great value to 
those who are engaged in fire insurance, 
amply repaying them for time and money in- 
vested. In states where insurance matters 
have been more unsettled than in our own, 
this organization has developed and increased 
in numbers and influence, and in these states 
the benefits are more noticeable. 

Great Value of the Movement. 

When the roll call of states is responded to 
by over thirty presidents and secretaries of 
state organizations, unless ycu have been privi- 
leged to listen to some of the grievances that 
exist and the benefits received, you can hardly 
realize the great value of this movement. | 
am not at this time inclined to get into gen- 
eral detail as to the conditions that did exist 
and are now remedied; but will cite a few 
benefits that we, as agents in Michigan, have 
received and say to you that these alone would 
warrant our keeping up the Michigan associa- 
tion and justify each one in making a special 
effort in its behalf. 

Overhead Writing Minimized. 

Overhead underwriting, a proposition which, 
before this organization, was practiced by al- 
most all compariies doing business iri this state, 
but to-day an evil that does not exist to any 
great degree; if practiced at all, only by com 
panies that are known as sharks in the busi 
ness and such you will always have, regard 
less of any effort you make toward reforma- 
tion. If we never get any reform but this 
and keep the organization together for this 
purpose alone, it will be a profitable propes! 
tion itself. 

Ownership of the Business. 

The next matter which the association took 
up and adjusted was the most important one 
of ownership of the business, the compatiics 
or the agent. The settling of this matter, as 
it was in the case of.the National Fire Insur- 
ance Company and the agent at Yonkers and 
known as the Yonkers’ case, wherein the 
courts decided that the agent’s business was 
his own, thereby creating a tangible and law- 
ful asset; as, I say, the settling of this ques- 
tion was a victory for the agent and demon- 
strated the great necessity of organization anc 
should satisfy you of the importance of sup 
porting it and encouraging all others as much 
as is in your power to give their support 1 
maintaining a proposition of so great value t 
you and them. 

Single Agency Movement. 

Other questions that have been discussed an 
have a bearing and to me are very importa! 
factors in the business as a fire insuranc: 


(Continued on. Page -12.) 
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CONVENTION 








OFFICERS ELECTED. 








President—E. J. Tapping, Milwaukee. 

Viee-VPresidents—Charles *, Wilson, Denver; 
KF. W. Offenhauser, Texarkana, Tex.; J. Gano 
Wright, Cincinnati; E. W. Beardsley, Hartford, 


Conn.; Fred Guenther, Detroit; L. W. Childrey, 
Norfolk, Va.; Charles E. Anderson, Baltimore; 
B. L. Baldwin, Omaha; J. H. Elwell, Vancouver, 
Wash.; John F. Eaton, Kansas City; Winship 
Cabaniss, Macon, Ga. 
Secretary—Hlenry I. 
Treasurer—W. H. 


Putnam, 


Soston, Mass. 
Mandeville, _ we 


Olean, 





Chairman Executive Committee E. B. Case, 
Chicago, 

Chairman Grieyance Committee—W. PB. Flick- 
a. Eria, Pa. 

Chairman Legislative Committee — Emmett 


Rhodes, Auburn, N. A 
Chairman State Organization Committee—A. IP. 
Ross, Columbus, O. 


REPORT OF THE COMMITTEE 
TIONS 
Your committee has met and considered the re- 

ports of officers and all the resolutions submitted 

by our convention, and has the following recom- 
mendations to make: 

1. Mip-Year Conrerence. That the mid-year 
conference of executive officers be approved and 
made a permanent feature of our work, and that 
the conference be empowered to act and legislate 
for the interests of the association, within the 
limits of the constitution and the principles de- 
clared by this organization. 

2. Corron COMMITTEE. We recommend the ap- 
pointment by the incoming president of a commit- 
iee of five southern agents to assist the companies 
in any plans they may devise for properly pro- 
tecting the local agents against overhead writing 
on cotton, and to confer and investigate among 
themselves relative to the ways and means of ac- 
complishing said protection, pledging to southern 
agents the support of the national association in 
all their efforts. 

3. Non-Resipent Brokers. The national asso- 
ciation reaffirms its declaration made at Milwaukee 
in 1900 relative to non-resident brokers, and 
urges the continued recognition and enforcement 
by agents and companies of the principles set 
forth at that time. 

4. Mr. BrecKENRIDGE’s ADDRESS. Resolved, That 
this association expresses its high appreciation of 
the most excellent and instructive address pre- 
sented to the association by Ralph W. Brecken- 
ridge, and that the same be referred to the special 
conference committee. 

5. AMERICAN AGENCY BULLETIN. The committee 
on re ee a sub-committee, consist- 
ing of BE. B. Case, J. N. Manson and J. H. Elwell, 
to consider the financing of the American Agency 
Bulletin. That committee reported as follows: 

We, the undersigned members of your sub-com- 
mittee, appointed to take up the subject of finan- 
cing the Agency Bulletin, find the following con- 
ditions : 

The circulation at present being about 3,000, 
the said paper has up to the present time paid its 
expenses of printing and mailing only. 

That said paper was promoted and financed by 
this association without the hope of fee or reward. 
We believe that this paper should be owned and 


ON RESOLU- 








controlled by the national association only. That 
it should be more extensive in scope and made 
a souree of revenue to care for the running ex- 


penses of the national association and further its 
interests. Therefore, we recommend for your con- 
sideration the following: 

First—That the subscription price of the Bul- 
letin be made $1 per annum to all members of the 
national and state associations and $2 per annum 
to all other subscribers 

Second—That the cards of local agents be in- 
serted in the paper at the prices now charged; 
that agents be urged to endorse and support this, 
the only paper published solely in their interests. 
We believe this patronage is merited. 

Third—tThat the executive committee of the na- 
tional association be requested to issue a special 
convention number of the Bulletin, and to have 
2,000 copies printed over and above the supply 
necessary for the present circulation; that these 
extra papers be mailed to agents not now members 
of our association, with a circular enclosed, stating 
the aims and object of said Bulletin and asking 
their subseriptions and other financial support. 

Fourth—That the columns of the Bulletin be 
open to advertisements of the following interests: 
Agency supplies, fire-fighting devices, life insur- 
ance, railroads and hotels. 

This report was accepted by the full committee, 
and we recommend it to the convention for its 
adoption, 

6. We recommend that the thanks of Bonen asso- 
ciation be extended to R. W. Osborn of San Fran- 
cisco for his scholarly address upon fire insurance, 
and also to C. H. Woodworth of Buffalo and to 
Young E. Allison of Louisville for their courtesy 
in addressing us and for the valuable suggestions 
contained in their remarks. 

RESOLUTIONS ON WHICIHIL NO ACTION IS REC- 
OMMENDED. 

Your committee voted to refer to the grievance 
committee the following resolutions : 

telating to non-recording or surveying agents 
and to the writing of risks by the Western Fae- 
tory Insurance Association at St. Paul. 

On the resolution introduced, relating to in- 
creased agents’ compensation, and to reduced and 
uniform compensation, the committee decided that 
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OF LOCAL AGENTS. 








it was inadvisable to take any action on 
matters relating to commissions. 

The resolution relating to cotton insurance was 
referred to the special committee of five southern 
agents, for which appointment is provided above. 

On the resolution introduced relating to delay 
in the promulgation of new and revised rules, your 
committee would state that the general principle 
involved was covered by legislation at the Hart- 
ford convention in 1903, and that the specific 
rule suggested should properly be considered by 
the different state associations and handled ac- 
cording to local conditions. It was therefore de- 
cided that no action should be taken at this time. 

On the resolution relating to local agents’ 
boards or associations as the unit of representation 
in the national association, the committee decided 
to recommend no action, pending the debate of 
the question as assigned upon the program for 
this (Friday) morning. 

On the suggestion made by President Robinson, 
relative to the protection of agents in their re- 
spective localities, it was recommended that the 


any 


same be referred to the special conference com- 
mittee, 
SPECIAL RESOLUTION. 
The national association regrets that circum- 


stances beyond his control prevent the attendance 
at this tenth annual convention of Robert S&S. 
brannen of Denver, who conceived the idea of this 
association, and through whose untiring efforts it 
was established. We know that if he were pres- 
ent he would extend to the delegates a warm hand 
of welcome, and in his unavoidable absence it is 
voted that a cablegram of congratulations be for- 
warded to him at his present address abroad. 


HE tenth annual convention of the 

National Association of Local Fire 

Insurance Agents, held at Denver last 

week, has passed into history as a 
prominent milestone in the progress of the 
association and one that will long be remem- 
bered by those who were fortunate enough to 
be in attendance. 

In the addresses made, the personnel of the 
delegates and the legislation enacted this con- 
vention maintained the high standard set by 
preceding conventions. While no legislation 
inaugurating new questions of national inter- 
est, such as sole agencies and overhead writ- 
ing, was enacted, it does not follow that the 
association has stopped its progress or has 
taken a backward step. 

New York Conference [ost Important. 

Ihe achievement of the executive officers 
in securing a conference directly with the com 
pany officials in New York last June, thus ob- 
taining recognition of the association by a 
large number of companies without regard to 
their union or non-union affiliations, met with 
the commendation and approval of the con- 
vention and was considered the most impor- 
tant event in the past life of the associatron. 

The conference plan was approved by the 
unanimous vote of the association and future 
conference committees were empowered to act 
and legislate with full authority. 

Innovations Were Satisfactory. 

Several innovations in the methods of pro- 
cedure were introduced and seemed to work 
satisfactorily. All resolutions introduced were 
open for debate before reference to committee, 
and this plan opened the way for the ea- 
pression of diverse opinions and served to in- 
form and guide the committee on resolutions 
as to the sentiment of the delegates and made 
the adoption of the reports without debate an 
easy matter. 

Non-Resident Broker and Cotton Questions. 

The non-resident broker did not come in oad 
as much prominence in the discussions as wiz 
expected and the resolutions merely ssallien 
the position taken five years ago, which de- 
clares against the cut-rate and overhead writ- 
ing broker. 

The cotton insurance question received as 
much attention as any other, as the loss of 
the premiums on the greater part of $500,000,- 
000 worth of cotton is of vital interest w 
southern agents. The insurance on cotton is 
now largely written in marine companies, many 
of which are not even authorized to do busi- 
ness in this country, and the complaint is 
(made that the shore end of the contract, or 
during the time the cotton is on land before 
shipment, is reinsured largely in fire companies 
operating here regularly. The resolutions pro- 

(Continued on Page 22.) 





COMMENTS BY VREDENBURGH 





COMPARES FIGURES FOR TWO YEARS 





Illinois Superintendent Points Out the Danger 
of Predicating the Profits of Underwrit- 
ing on a Limited Experience. 


In his annual report just issued, Superin- 
tendent Vredenburgh of Illinois makes some 
interesting observations on fire 
as follows: 

“The heavy the com 
panies in the saltimore conflagra- 
tion, and the several conflagrations of less mag- 
nitude which followed it, very seriously af- 
fected the expected underwriting profits for 
1904. Conflagrations of this character, which 
destroy property of vast value in a single fire 
and entail millions of dollars of losses on the 
companies in a single day, demonstrate that it 
is as unwise to predicate the profits of under- 


underwriting, 
losses sustained by 
disastrous 


writing on the experience of one or two years 
as it is to predicate the profits of a company on 
its experience in one or two states. A safe and 
reliable conclusion as to the profits or general 
results of the business of fire insurance can 
only be deduced from the experience of com- 
panies covering the entire field of their opera- 
tions and for a series of years of sufficient 
length to include features of this character, 
which the history of the business shows are to 
be expected. 
Wisdom of Company Officials Demonstrated. 

“The officials, managers and ratemakers, the 
builders of companies, are recognizing and 
have recognized this principie, and it was due 
in large part to their wisdom in so doing that 
the companies were able to continue under the 
heavy losses of 1904, with surpluses which en 
abled them to protect their policyholders, and 
with but two or three of their number fallen 
by the way. This is a principle which should 
not be lost sight of either by state departments 
which supervise the companies or by legisla- 
tures which enact laws for their government. 

Comparison of 1903 and 1904 Results. 

“The sharp contrast between the experience 
of the companies in 1903 and that in 1904, dur 
ing which the several large conflagrations oc 
curred, shows the falsity of measuring the 
profits of the business by the result of a single 


year. The combined figures from the state 
ments of all the companies reporting to this 


department show that, while in 1903 the com 
panies paid losses equaling 38 cents on each 
$100 of risks in force at the end of the year, 
yet in 1904 the losses paid during that year 
equaled 48 cents on each $100 of risks in force. 
A corresponding variance is found in the 
ratio of losses paid to premiums received. in 
1903 the losses paid equaled 49 cents on each 
$1 of premiums received, while in 1904 they 
equaled 60 cents. During 1904 the premiums 
received by all companies were 8 percent in 
excess of the premiums received in 1903, but 
the losses paid during the year were 34 percent 
greater than the amount paid in 1903. 
Last Year Was Marked by Growth. 

“The aggregate cz apite il of the companies in- 

cluded in this report is $3,604,700 in excess of 


the corresponding item shown in last year’s 
report. The amount of total admitted assets 


shows an increase of $21,892,113.20, and the 
total surplus of assets over all liabilities an in- 
crease of $4,427,055.08. ‘The excess of 
over disbursements of all companies 
1904 was $13,841,470.890, as against $34,421, 
054.53 in 1903. In this connection it is to be 
noted that the number of companies included 
in the showing for 1904 is one more than the 
number included in the last report. ‘The net 
surplus of all joint stock and foreign companies 
was in the last report shown to be 168.50 per 
cent of capital, while this year it is shown to 
be 165.62 percent of capital. The total income 
of all the joint stock, foreign and mutual com 
panies doing a general business was $241,616,- 
449.65 in 1904, of which $224,868,212.17 was re 
ceived for premiums. Of this amount they 
expended for losses 56.55 percent of total in 
come, or 60.76 percent of total premiums; for 
expenses 33.81 percent of total income, or 36.33 
percent of premiums; for dividends to stock 
holders of stock companies and policyholders 
of mutual companies, 3.91 per cent of total in- 
come, or 4.20 percent of premiums.” 


rece ipts 
during 
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TRAVELERS’ CONVENTION NEXT MONTH 


Managers and Some Agents Who Have Quali- 
fied as Delegates to the Meeting at 
Thousand Islands. 


‘The 1905 annual convention of the Travelers 
will be held at the Hotel Frontenac, Thousand 
Islands, N. Y., Sept. 12-14. The following life 
and accident managers have qualified as dele- 
gates to the convention: S. FF. Woodman, 
Boston; John C. Harmon, Milwaukee; H. B. 
Knowlton, Louisville; D. B. Bell, Pittsburg; 
W. E. Schilling, Indianapolis; Turner & 
Nichols, Kansas City; H. A. Hunsaker, Den- 
ver; S. R. McBurney, St. Louis; Luther Fer- 
riss, Toronto; A. J. Frith, Cleveland; A. S. 
Holman, a Francisco; H. M. Van Sant, 
Newark ; C. Delavan, Binghamton, N. Y. 

Of ne a 150 agents who had qualified on 
Aug. 12, the following are from the middle 
west: 

Ohio—V. D. Butman, Fremont; Frank A. 
Heckle, Cincinnati; Lorin Hord, Columbus; 
A. H. Hunker, Toledo; J. H. Johnson, Cleve- 
land; E. P. Moulton, Cleveland; C. W. Potter, 
Columbus; W. T. Price, Columbus; T. M. 
Robbins, Cleveland; McClellan Spriggs, 
W oodsfield. 

Michigan—Ned G Begle, 
Rankin, Kalamazoo. 

Indiana—E. J. Baldwin, 


pay City; E.. 3. 


Princeton; Howard 


G. Cornell, Terre Haute; Paul DeKress, 
Evansville; Florien C. Fry, Indianapolis ; 
Joseph C. Harder, Indianapolis; George W. 


Reed, South Bend; Carl Hl. Tremor, Evans- 
ville; F. C. Vaugh: in, Richmond; Arthur D. 
Wells, Indianapolis; Miss M. Edythe Wells, 
Evansville. 
Illinois—C. W. 
Phillips, Danville. 
Wisconsin—J. E. Abbott, Madison; George 
W. Graves, Marinette; D. D. Harmon, Osh- 
kosh; William, George L. and Jay P. McDer- 
mott, Fond du Lac. 
Minnesota—James Ledy, Minneapolis. 
lowa—L. W. Warfield, Des Moines. 
Missouri—James_ B. Allen, Kansas City; 


Phillips, Chicago; S. F. 


A. B. Ambler, St. Louis; T. W. Houston, 
Kansas City: William H. Jenkins, St. Louis; 
i 45 and Tom S. vee bagi & T. S. Koch, 


, Seas: ©. FF. 
. Louis. 


Moll, _ Louis; E. D. Rae, 





WILL MEET IN OCTOBER. 
The Fire Association of the 
Northwest will hold its meeting this year 
in Chicago, on Oct. 11-12. This is two weeks 
later than has been customary in the past, 
but the departure will be received with much 
favor by the members, as the weather will be 
more propitious at that time when Chicago 
is in its autumn glory. Again it will be 
more convenient for the western managers, 
as the union meeting is held the latter part 
of September, and many of them take eastern 
trips after it. President Gallagher of the 
association has been in Chicago this week in 
its interest. 


Underwriters 





INSURANCE FIELD’S SOUVENIR EDITION. 


The Insurance Field’s souvenir edition of the 
National Association of Local Agents, contain- 
ing a historical review and other interesting 
matter pertaining to that body, is a most valu- 

-able contribution to insurance literature. In 
matters of typographical and artistic appear- 
ance, Editor Hitchcock has not an equal among 
insurance journalists. 


















Fr. S. MeDANIEL—AN APPRECIATION, 
Some men think they are shining bards, 
When in reality they're not, 
And all the poetry (!) they write 
Is only slush and tommyrot. 


I count McDaniel one of these. 
| As a poet (!) he's the coldest clam ; 
F : The chain he makes may be all right, 
liis rhyming is not worth a d——. 


I fear his head is somewhat swelled 
(The mere suggestion gives me pain), 

And he thinks he can shine in verse 
Instead of merely making chain. 


If he celebrity would seek 
Some other field he ought to try, 
For he is not a poet, such 
As Shakespeare, Robert Burns and I. 
—George K. March. 
August 19, 1905. 
[ Advt.-1t-S-24 


Hillsdale, Mich., 











JOHN A. McCALL SEEKS LARGER FIELDS. 


John A. McCall has resigned his position as 
insurance agent with the Miners Natienal bank 
in Ishpeming and accepted a similar position 
with Van Orden Bros. in Houghton.—Negan- 
nee (Mich.) News. 





SOUTHERN NOTES 











Companies operating in Georgia or prepar- 
ing to enter the state will be interested to 
know that the legislature which adjourned last 
Friday passed a law permitting them to make 
deposits in United States, state of Georgia, or 
county and municipal bonds which have been 
validated under the Georgia statutes. 

At a meeting of the League of Georgia Mu- 
nicipalities, which is composed of all the Geor- 
gia mayors, at Griffin, Ga., last week, Mayor 
Cheatham of Sandersville introduced a resolu- 
tion to drive the Southeastern Tariff Associa- 
tion from Georgia, but after hot discussion 
the resolution was defeated by one vote. 

The Monogahela Fire has entered Texas. 

Irwin & Griffin of New Orleans, who get 
the Hamilton Fire for the South, is composed 
of Leon Irwin, the well-known fire underwriter, 
of New Orleans, and M. B. Griffin, for the past 
seven years special agent of the Pennsylvania 
and Fire Association in Louisiana and Missis- 
sippi. 

The Columbia of New Jersey has entered 
Kentucky and will transact business only along 
the lines of transportation floaters. Ferguson 
& Scott are agents"in Louisville. The Colum- 
bia has been making a specialty of automobile 
business. 

The Nebraska 
Tennessee. 

Actions have been instituted at Little Rock, 
Ark., against eighteen Little Rock companies, 
merchants, etc., for violation of the anti-trust 
law in failing to send to the secretary of state 
a certificate to the effect that they are not 
members of any pool, trust, combine, etc. The 
Capital Fire and the Fidelity Mutual Life As- 
sociation are two of the companies which are 
made defendants. 


Underwriters has entered 





FOUND SOME BOGUS BONDS. 


It has been discovered that the commissioner 
of insurance of Texas approved as security of 
the Houston Fire & Marine of that state coun- 
terfeit bonds to the amount of $135,000. ‘The 
company originally held the genuine bonds, but 
it is claimed that they were sold to a Boston 
firm about two years ago, and bogus bonds sub- 
stituted. It is supposed that Colonel Swain, 
the former president of the company, who died 
a few months ago, was responsible for the 
transaction. The company claims that it will 
go on as usual. 





REINSURANCE IAY TURN THE VERDICT. 





A new trial has been allowed in the suit 
of the Spring Garden against R. Miller 
of Rochester, N.Y. Mr. Milier was 


agent of the Spring Garden and placed a 
policy of $2,500 on a mercantile stock in that 
city, contrary to the instruction of the com- 
pany, as it already had a policy of that amount 
on the stock. The trial resulted in judgment 
against the agent for the amount of the policy 
and interest. Later it was discovered that a 
memorandum on the daily report showed that 
the copmany has reinsured $1,000 of the pol- 
icy. The court, in granting a new trial, holds 
that the jury should have the privilege of 
seeing the memorandum and deciding whether 
in effecting reinsurance the Spring Garden 
did not ratify the action of the agent. 








RATE SITUATION BEING DISCUSSED. 


Local Agentseat Nashville Are Making In- 
quiries of Companies as to Whether 
Resolution Will Be Satisfactory. 


On account of adverse criticism by Com- 
missioner Folk of Tennessee on the resolution 
adopted by the Nashville board last week 
relative to the rerating of that city, the board 
has repealed it and, under advice of attorneys, 
prepared the following resolution, which, how- 
ever, has not yet been formally adopted: 

“Resolved, That so far as rates for insur- 
ance in the city of Nashville are concerned, 
each company and agent shall determine for 
themselves what rate they shall charge and 
that there shall be no rate fixed by the asso- 
ciation for any class of property in the city 
of Nashville. 

“Be it further resolved that any and all 
action heretofore taken by this hoard at: any 
time in conflict with the foregoing resolution 
be, and the same is hereby repealed and an- 
nulled.” 

The former resolution to which Mr. Folk 
objected, on the ground that it did not cor- 
rect the situation, was as follows: 

“Resolved, That the executive committee 
of the Local Association of Fire Insurance 
Agents be authorized to employ an inspector, 
or inspectors, to prepare and apply a schedule 
and suggest rates for the city of Nashville, 
which rate shall be advisory only.” 

The board postponed action on its last reso- 
lution for a week, during which period com- 
panies are being asked if they will care to 
accept business under it if passed. The board’s 
advisers assert that after the passage of the 

resolution, agents or the companies will be 
safe in accepting business under it at such rates 
as they or the agents may deem proper. 

In the meantime some of the companies have 
replied to their agents to the effect that in view 
of the unsettled state of affairs they are un- 
willing to take any chances, and to decline the 
business. It is reported that some of the Nash- 
ville agents are inclined to discount the passage 
of the pending resolution by jumping in and 
writing business under its provisions at once. 

The serious inconvenience in caring for 
large mercantile lines continues, and it is un- 
derstood that the merchants most affected by 
it are planning to have a meeting and cail 
on Commissioner Foik with a view to getting 
him to lend his efforts to bring about relief. 





MISCELLANEOUS NOTES. 


The Western of Pittsburg has not yet se- 
lected its western special. It may get a man 
located outside of Chicago. 


The Wabash Insurance Company of Ham- 
mond, Ind., is thinking of making application 
for admission to Missouri about the first of 
the next year. 

The North State Fire of Greensboro, N. C., 
has decided to enter Arkansas, and has ap- . 
pointed W. P. Nelson & Co. of Memphis gen- 
eral agents for that state. 


A house for storing the fire hose is the latesi 
addition to the Wabash railroad shops at De- 
catur, Ill. Heretofore the equipment has been 
knocked around the shop yards, and no one 
could say just where it was when wanted. 


Beginning Sept. 1, the Castle General of Lon- 
don will write modest lines upon American 
excess business, through the offices of Charles 
S. Atkinson & Co., New York city. The or- 
ganization will follow the same general prac- 
tice in this country of the Realm, likewise 
represented in America by Atkinson & Co., 
and will deposit in New York 30 percent of 
all premiums received upon business from thie 
states. 





Semi-Annual Statements of Companies. 


The following shows gross assets, reinsurance reserve, net surplus, and income and dis- 








bursements from Jan. 1, 1905, to July 1, 1905: 

Company— Assets. Reserve. Surplus. Income. Disbursm'ts. 
Fire Association ...........$ 6, 632,164 $ 4,701,347 $ 1,094,591 $ 1,976,760 $ 1,957,194 
Ere aes = =—=—S« a ee oeee 787,768 979,308 971,441 
Ts SE wc cst.cvenneseseute 3,292,534 oa.0 060.06 1,177,385 1,280,609 1,190,701 
i BE che ns eattcdas due ads . * errr rr. 258,322 306,207 317,886 
Equitable Life, N. 329,900,000 77,064,294 38,799,135 139,495 
See. BEE. decceancnsaesises DE 8 asswesss 1,144,104 1,905,506 26,988 
Mutual Benefit ......cccccee DO,20Z3I8 = ccccccee 7,311,442 9,402,769 62,50” 
i ES rrr ee... ae 1,891,596 1,767,503 5,835 
Mutual Life, NW. ZT. 0.20000 cQepemekee tee estee —=—=—— he wees 42,445,356 30, 674, 835 
Ocean Accident 650,436 1,252,729 876,728 879,114 
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Duty of a Life Agent 


To His Clients. * * a» 


He Should Always Bear in Mind That the 
Interests of the Prospect Are the First 
Consideration. 


(By Dr. J. T. Greson of the Reliance Life.) 

The representative of a life insurance com- 
pany has about as much moral responsibility 
for the action of the man whose insurance he 
writes as the average attorney has for the 
action of his client. The attorney who would 
advise his client to pursue an unwise course, 
merely because he knows that the consequent 
litigation will increase the attorney's fees, 
should be excluded from the bar. ‘The insur- 
ance agent who would persuade his client to 
take out an insurance policy that his client 
does not need, merely because the agent will 
get a » cominission, should be excluded “fro m his 
profession. 

* * * 

The agent is the represe ntative of his com- 
pany, but he is also the trusted adviser of 
his client. It is true that the client does not 
ordinarily come to his office and ask for his 
counsel, but he usually seeks his client and 

offers his counsel. Selling life insurence is a 
little different from other business transactions. 
If a man has bonds, stocks or real estate to 
sell, and the man to whom he offers them says, 
“T am not in the market and do not wish to 
buy,” that is ordinarily the end of the matter. 
But an insurance agent assumes the responsi- 


bility of trying to persuade men to buy what 
he has to offer. Moreover, men usually buy 
their insurance from someone in whom they 
are personally interested, and from whom they 
are willing to accept unasked advice. If an 
insurance agent presumes to offer counsel, he 
should be willing to accept the consequent 
responsibility. 

This paper aims to answer some of the 
practical questions that confront every life 
insurance agent. 

* * 

First. It is hardly necessary to say that 
the man whose physical condition would pre- 
clude any ordinary possibility of his getting 
insurance should be discouraged from making 
an application. The medical examiner decides 
whether any one is insurable, but the agent has 
the responsibility both to his company and to 
his client. He is not true to his company if 
he hopes to have a man insured whom he re- 
gards as a bad risk; and he is unkind to his 
client if he encourages him to make applica- 
tion when he has good reasons to believe he 
will be declined. 

* * 

Second. We have the man who is already 
amply insured in good companies, and has the 
right kind of policies. If any man is carrying 
sufficient life insurance to enable those who are 
dependent on him to live as comfortably after 
his death as they live while he is providing for 
them, he should not be urged to invest in in- 
surance for protection, though he may have 
its merits presented to him as an investment. 
The practical question in such a case is, what 
constitutes sufficient insurance? A man who 
has a wife and children dependent on him; and 

(Continued on Page 22. 








POINTERS 


FOR LOCAL AGENTS, 











Not infrequently agents send in claims 
against companies for loss or damage to oil 
and gasoline stoves or similar lighting Gevices, 
the same being destroyed or damaged by the 
material feeding them. For the information 
of these agents and others it may be stated 
that such claims are not just and will not be 
recognized by the companies, as fire must 
iginate from some outside agency to prod:ce 

legitimate claim. This may be more clearly 
defined by quoting a recent decision by the 
New York courts, which is as follows: 

‘When fire is employed as an agent, either 
for the ordinary purpose of heating or lighting 
a building, for the purpose of m: :nufacture, or 

an instrument of art, the insurer is not 
liable for the consequences thereof, so long 

the fire itself is confined within the limit 
of the agencies employed; nor for damages 
“aused by smoke or heat evolved thereby from 
ny cause, whether intentional or accidental. 

‘order to bring such consequences within 

risk, there must be actual ignition outside 
‘ the agencies employ ed, not purposely caused 
the assured.” 


Don’t hamper your office with an excess 
umber of companies. Don’t take the sup- 
lies of a new company because the station- 
ry is of good quality and because the special 
agent is glib of tongue and tells you his com- 
ny’s policies are ready sellers. Gauge 
e number of your companies by the writing 
pacity of your office. Take on only enough 
care for your business and you will then 
able to serve each one well. Some agents 
‘op in companies to keep their business 
ivals from getting them, or to prevent the 
tablishment of a new agency. This is poor 
licy you will find, as you will not be able 
to give each one what is expected; that at the 
1 of the year the glib-tongued special agent 
ill come around again with a different tone 
f voice and lift the supplies, some of which 
u have, perhaps, not taken out of the 
vers, 


In giving a list of exposures to a risk not 
iown on the map, be sure you give them all. 
or instance, if the building insured is ex- 
sed twenty feet distant on the north by a 
irame store, attached to which exposure is a 
irame range of four or more buildings, don’t 
ay “exposed on north twenty feet away by 


” 


a frame store,” leaving the impression that 
there are no more beyond, but give them 
all by diagram so the company will be able 
to judge correctly as to the hazard and pass 
upon the rate accordingly. 


It has been found recently that some agents 
enter into an agreement with the assured to 
cancel a policy pro rata, if desired, after it 
has been in force some time, or promise to 
reduce the rate if a lower figure is promul- 
gated later on. . Both promises are wrong 
and will not be countenanced by the com- 
pany. <A policy can only be canceled pro 
rata when the company wishes to terminate 
its liability, or when a new policy is at once 
issued in lieu of and upon the same risk. 

And in the case of a lower rate being 
made after the policy has been in force for 
some time, it is obviously improper to allow 
the insured a rebate in consequence, because 
the contract was entered into at a certain 
price, which price should be maintained until 
the policy expires. If you should buy a ton 
of coal for $8 and after it was half consumed 
the local price should be reduced to $7.59 
per ton, would you ask your coal dealer to 
pay you back the 50 cents? And if you did, 
would he do it? Again, if instead of the 
insurance rate being reduced it were ad- 
vanced after the policy had run some time, 
would not the insured give you the laugh if 
you asked him to pay the higher rate for the 
unexpired term? “It’s a poor rule that won't 
work both ways.” 


Don’t ask the company to help pay for your 
advertisement in the local paper or in the 
county fair program. A city wholesale house 
don’t help advertise the goods it sells to a 
country dealer. That is your own personal 
affair and the company is not allowed under 
the rules to make any such contribution. 


Don’t ring in a full-fledged farm risk with 
“just outside of the corporate limits,” be- 
cause it is not far from town. “Just outside 
the corporate limits” is a misnomer in such a 
case, as it is a farm risk pure and simple, 
and if the company does not write farm busi- 
ness you will be injuring your reputation for 
fair dealing if you attempt to palm off such 
a risk under the guise of town business. 


When you have occasion to transfer a pol- 
icy from one location to another, also add 
after the new location “risk ceasing in old 
location from date,” in order that it may be 
clearly understood that the company’s liability 





in the original location has terminated. 








AS SEEN FROM CHICAGO. 


NEW HAMPSHIRE PEOPLE COMING. 

It is said that President Sargeant and Secre- 
tary Martin of the New Hampshire Fire will 
be in the west in a days to make field 
appointments. Those in close touch with the 
situation say that a successor will not be ap- 
pointed to R. D. Harvey, the general agent, 
but the field will be divided among independ- 











few 


ent special agents, as was the case when 
General Agent F. W. Lee resigned. 
++ ++ 


WESTERN FACTORY MEMBERSHIP. 

The “annex” issue in the Western Factory 
Insurance Association is still at the front. The 
contention of those desiring some limitations 
put on membershins is that some “annexes,” 
like the North British of New York, L. & L. 
& G. of New York, are not agency companies. 
They are not producers nor factors in the busi- 
ness. No objection is made to such institutions 
as the New York Underwriters, German Alli 
ance or Citizens of St. Louis, which, although 
owned by parent companies, are operating in 
the field extensively. 

Another feature which, it is hoped, 
changed is the voting power. 


will be 
Now each com- 


pany has a vote. It is proposed to*make a 
vote inciude all companies taanaged in one 
office. If this is brought about, memberships 


will be based on the 
in the Western Union. 
rhe following committee has been appointed 


same principle as those 


to consider “annex” memberships in the fac- 
tory association: G. H. Lermit, Northern; 
A. F. Dean, Springfield; M. Driscoll, Phee 
nix of London; G. W. Blossom, National; 
W. H. Sage, German American. 
++ ++ 
INSPECTING WESTERN CITIES. 
E. R. Townsend and F. Gibsone of the 


governing committee of the Western Union are 
making inspections of western cities. 
is not to have a minute report, 
tice of the National Board, some of which re- 
quire a full day to read and digest. 
mittee merely wants a clear, comprehensive re- 
port of the fire protection and general condi- 
tions, to enable it to ascertain whether conflag- 
ration conditions exist. The new governing 
committee will have this data to work on as 
soon as it comes into office. 
++ at 
WHOLESALE GROCERY MORTALITY. 

Attention was recently called in this paper 
to the frequency of wholesale grocery fires, 
these occurring in various parts of the coun- 
try. The attention of underwriters has been 
directed to the hazard of these risks, with the 
hope of securing some information as to the 
most dangerous contributing features. The 
wholesale grocery now includes in its inventory 
a multitude of articles which for years were 
not handled. Many of them contain chemical 
ingredients that under proper conditions cause 
spontaneous combustion. Then the litter and 
rubbish has bee augmented, especially where 
baled hay is handled. 

Two fires of recent date are interesting. One 
originated in a pile of red and green wrapping 
paper, and one in a quantity of axle grease. 

++ ++ 
NEW TROUBLE WITH INCORPORATED AGENCIES 


A new feature has been brought to light in 
connection with incorporated agencies, tne 
number of which is increasing from day to 
day, so much so that companies have about 
reached the conclusion that it was useless to 
contend against them. It has already been 
pointed out that, by the incorporation of 
agency, the companies so represented lose very 
appreciably, as a rule, their security against 
loss from financial shortcomings, umess proper 
bond is taken, and this latter, it is claimed, i 
too often being waived. It is the rule with 
some companies to ask from individual owners 
of the corporation a bond whereby their re- 
sponsibility to the company is made the same 
as it would he if the same individuals had 
continued their agency under a copartnership. 
Seldom is anything known of the cash re- 
sources or liabilities of such a corporation, 4nd 
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the personal element, so important to profitable 
and satisfactory rel: itions between agent and 
company, is often lessened and may ultimately 
be lost, in the absence of an agency bond or 
other security. Notwithstanding all this, a 
case has just been reported where a certain 
agency, in which there are thirty companies, 
has been incorporated, and but one of the 
companies has asked for a bond or other 
surety. Other cases of a similar nature are 
also reported, and an effort will be made to 
head off this lax method of company reptc- 
sentation. 
+4 ++ 
ONE OF THE INCONSISTENCIES. 

Much has been printed about the objection- 
able landlord waiver clause, so much in vogue 
in Milwaukee a short time ago, a great hue 
and ery having been raised against it by the 
companies, as well as like objection to its suc- 
cessor which the Milwaukee agents launched 
recently and which apparently “died in the 
bornin’ ;” but it does not appear that any noise 
has been made over the printed form used ail 
over the United States by local agents, insur- 
ing the Mergenthaler Linotype Company, or 
perhaps some individual newspaper will also 
be covered along with the Mergenthaler com- 
pany, “as their interests may appear,” and i 
such cases the following appears in the form 

“Loss, if any, payable to the Mergenthaler 
Linotype Company as interest may appea:. it 
is understood and agreed that any violation 
of the terms and conditions of this policy by 
the holders of the linotype without the knowl- 
edge and consent of the Mergenthaler L inotype 
Company, shall not invalidate the interes. of 
the Mergenthaler Linotype Company in this 
policy.” 

It seems the above and the landlord waiver 
clause should go hand in hand together, and 
yet the one is tabooed and the other accepted 
without question. One of the inconsistencies 
of the business. 

++ ++ 
IT WAS ALL RIGHT FOR A WHILE, BUT— 

An amusing story is going the rounds about 
a prominent manager of a large fire insurance 
company, who, several years ago, conceived 
the idea of making the rate govern the carry- 
ing capacity of his company. He adopted the 
plan of making the line revolve around a 
premium of $75; that is to say, if the rate was 
75 cents, a line of $10,000 could be carried, 
regardless of the class of risk. If the rate 
was I percent, a line of $7,500 was to be the 
maximum, and so on, making the line such 
an amount as would produce a premium of 
$75. Well, the scheme worked all right for a 
time, and the agents were not slow in catch- 
ing the idea, hence increased lines came thick 
and fast. Finally there came a loss at In- 
dianapolis on a wholesale grocery stock, and 
the company was on for $10,000, the rate 
being 75 cents; stamped “O. K.” by Inspector 
Goodloe. The manager went away up in 
the air and called upon the daily report ex- 
aminer to explain why he has passed such a 
large line. 

“Why, that is the office line. The $10,000 
at 75 cents makes a premium of $75,” said 
the examiner. 

The manager hummed and hawed for a 
minute and then blurted out. 

“But the rate is too low It should be 1% 
percent and the line, therefore, only $5,000!” 

The examiner said no more, but as he 
emerged from the private office he did some 
tall thinking, which resulted in a change of 
policy. Thereafter he put the manager’s 
scheme into force, but he multiplied each rate 
by two, and lines went back to their old and 
practical size. 

t+ tt 
COINSURANCE IN TORNADO. 


While there is no agreement among the 
companies writing tornado insurance as_ to 
50 percent coinsurance, yet most of them 
are endeavoring to get it, especially where the 
value is less than $100,000. Where it is over 
that amount, there is usually a_ stipulation 
as to how much must be carried. The com- 
panies are running into several snags in at- 
tempting to get concerns to carry enough tor- 
nado insurance. ‘The policy in the past has 
been for the assured to carry sufficient to 
coyer the largest expected loss, which, in 
relation to the value, would probably be 





small. The insurance companies argue that 
on account of not having the coinsurance 
clause they have been called upon to pay 
heavy and ofttimes total losses where a small 
amount of insurance was carried. 

The companies are endeavoring to get co- 
insurance, especially on stocks. Just the other 
day a company dropped a cold $10,000 on a 
wholesale drug stock by not having coinsur- 
ance, all the other companies having had the 
clause. 

++ ++ 
QUESTION VALUE OF IRON DOORS. 

Do single iron doors over openings protect, 
is a question now being considered by many 
of the underwriters, owing to the numerous 
conflagrations, particularly in southern cities 
and many double 
ones—failed to check the flames. Of recent 
years Chattanooga, Knoxville, Nashville and 
Memphis have all demonstrated the insecurity 
of single fire doors and shutters between 
brick buildings, and the unreliability of even 
the standard fire door. Fires have started 
in brick business buildings adjoining which 
were other similar structures. cut off by fire 
walls and iron-door protection over openings, 
such protection as formerly could be relied 
on to stay the flames; and yet the fire spread 
from building to building as though no pre- 
caution had been taken against such a con- 
tingency. In the opinion of some under- 
writers the single fire door must go or block 
lines materially reduced. Even the double 
standard door is in disgrace in the light of 
recent events, when it has failed to perform 
its office. 





++ A 
SOME LOCAL EVENTS. 


The Home of New York leads in Chicago 
premiums, as seen in the returns to the city 
collector. This is a great victory for H. G. 
suswell, the local manager, who is compara- 
tively new in the Chicago field. The returns 
of the leaders are: Home, N. Y., $284,814; 
7Etna $280,842, L. & L. & G. $276,180, Royal 
$267,479, Hartford and New York Underwrit- 
ers $246,735, Phenix $236,521, N. B. & M. 
$212,096, National, Ct., $174,373, Germania 
$174,065, Northern $153,989, American, N. J., 
$136,158, Scottish U. & N. $132,150, Continental 
$125,416, London & Lancashire $118,184. 

Moore, Case, Lyman & Herrick have cap- 
tured the Chicago & Western Indiana Railroad 
line, a Chicago terminal that owns the Polk 
street station and other joint properties used 
by some roads. 


‘ 


Some of the Chicago agents are “sore” over 
the action of President Bernard T. Eckhart of 
the West Side park system in giving all its 
insurance to J. S. Hubbard of Moore, Case, 
Lyman & Herrick. The firm handles the in- 
surance of the Eckhart & Swan Milling Co. 
The other agents contend that bids should 
have been asked on the insurance of public 
property. 

L. E. Yager has acquired an interest in the 
local agency firm of C. W. Higley & Co. The 
firm will be known hereafter as Higley & 
Yager. 

Incendiary fires are cropping out again in 
apartment buildings of Hyde Park. There 
was an epidemic in this section some months 
ago. The insurance companies are convinced 
they know the guilty persons, but the police 
are absolutely indifferent. It is supposed that 
the motive is robbery. The fires originate in 
basements. While the excitement is on, the 
burglars get in their work. The losses have 
been numerous in that locality, 





REINSURANCE OF ARKANSAS RISKS. 


Fire insurance companies have sought legal 
opinion as to the effect of reinsuring busi- 
ness of local Arkansas companies in view of 
the anti-trust law of that state. Most of the 
local companies are seeking to form reinsur- 
ance connections. These outside companies 
which left the state are in doubt as to whether 
proceedings could be begun against them in 
the federal courts by the Arkansas authorities 
if they accept reinsurance. Some of the 
opinions are to the effect that there can be no 
danger if this reinsurance is made outside of 
the state. 





QHIO AND WEST VIRGINIA. 


GOOD WORK WAS DONE IN TOLEDO, 








Ohio Fire Prevention Association Men Inspect 
the Down Town District and Hope to 
Secure Oorrections. 





The executive committee of the Ohio Fire 
Prevention ‘Association met in Toledo last 
Tuesday and arranged for an inspection of 
forty-five blocks in the congested district, 
dividing the area into twenty-six districts, the 
territory being bounded by Lafayette street, 
Cherry street, Maumee river and Eleventh 
street. 

Twenty-five members answered to roll call 
on Wednesday, and they have given from one 
to four days to this work. Altogether 591 in- 
spections were made, many of which were 
large risks, and 168 requests for alterations 
and corrections were given. Unless these 
changes are made, a second notice will be 
mailed to the owner, and then a third notice, 
if no attention is paid to it. When the third 
notice is sent out the matter will be referred 
to the Ohio fire marshal and the companies will 
also be given the proper information. 

The defects brought out in these inspec- 
tions consist of large accumulations of rub- 
bish, lumber and packing boxes in basements, 
upper floors and on roofs; rubber tube gas 
connections, imperfect electric wiring or in- 
stallation, swinging gas jets in close prox- 
imity to ‘wood or other inflammable material, 
crippled stoves or heating apparatus without 
sufficient protection, inadequate arrangements 
for the handling of gasoline, benzine, etc. 
There were enough defects found, which, 
under adverse conditions of wind, would en- 
danger the whole business section of the city. 

These inspections were carefully made, and 
the members of the association will put forth 
earnest effort to secure the corrections. Those 
who took part were unanimous in their opinion 
concerning the value and good work accom- 
plished. The companies appreciate what has 
been done by this association, and no doubt 
will want the inspection work continued in 
other cities. 

The fire chief did not at first take kindly to 
the general overh: wling given the town by the 
specials, but after going over the work with 
them for a short while, he came to the con- 
clusion that it was an excellent thing. 

The next meeting of the association will 
probably be held at Columbus during the com 
ing month. 





CONSIDER TESTING THE LAW. 

The advisability of testing the constitution 
ality of the Ohio valued policy law is bemg 
agitated by the companies, and a committee 
composed of John H. Law of the Royal; Fred 
S. James of the National, and W. H. Sage of 
the German American has the matter in hand 

++ ++ 
CINCINNATI SPRINKLER EQUIPMENTS. 

At Cincinnati the Cincinnati Fly Screen 
Company’s plant, on Eyans, north of Gest 
street, will be equipped with automati 
sprinklers by the Standard Fire Extingmsn- 
Company, in service about Sept. 1. 

The H. Pugh building, 400-406 Pike srreet, 
is to have a Niagara system with two-pressure 
tanks, a gravity tank and steamer coiinections, 
teady about Sept. 1. 

The equipment in the Rudolph Wurlitzer 
Company’s building, 419-421 East Fourth street, 
will be installed bythe Standard Fire Ex 
tinguisher Company, and will be supplied by « 
4,500-gallon pressure tank, a_ 10,000-gailon 
gravity tank and city water with auxiliary 
steamer connections. 

++ ++ 
MUST TAKE OUT LICENSES. 

As the result of the investigation of Superin 
tendent Vorys as to placing of insurance ° 
non-admitted companies, the prosecuting atto: 
ney of Hamilton county has commenced pro- 
ceedings against forty-five Cincinnati agen 
and solicitors. Some months ago busine 
men of Cincinnati who had losses in surpl 
liners were unable to collect anything. Com- 
plaint was made to Superintendent Vorys an 
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he at once started to discover who handled the 
insurance. He insisted that surplus line li- 
censes be taken out or the penalty would be 
inflicted. 
++ ++ 

CLARKSBURG AGENCY INCORPORATED. 

Following the retirement of Mr. Riggs, the 
Weston & .Riggs Agency of Clarksburg, 
W. Va., has been reorganized as the Clarks- 
burg Insurance Agency and has been incor- 
porated with a capital stock of $10,000 by the 
following stockholders: Gilmer Weston, in- 
surance; D. L. Grove, drugs; P. H. Steptoe 
and R. G. Altizer, attorneys; Fred B. Wood, 
cashier West Virginia Bank, all of Ciarksburg. 





IS FORCED TO RETRACT STATESIENTS. 





McIntosh of Cleveland Got Into Deep Water 
from His Free Advice as to Set- 
tling Claims. 





A few months ago George J. McIntosh of 
the McIntosh Hardware Company of Cleveland 
sent a letter to another hardware store, giving 
some instructions as to how to meet the fire in- 
surance adjusters in settling a loss. In the 
letter he reflected very strongly on the adjust- 
ers and the methods pursued by fire companies 
in settling losses, and advised padding of in- 
yentories. Copies of the letter were widely cir- 
culated among the fire companies, and most of 
them retired from the McIntosh risk. Mr. 
McIntosh evidently found that he was in a hor- 
net’s nest, and hence sought a way to worm out 
of his predicament. He had Albert R. Davis, 
a local agent of Cleveland, write to him, sug- 
gesting that probably his real sentiment was 
not expressed in the letter. Mr. McIntosh 
writes another letter, in which he retracts in a 
way what he said in his former letter. Owing 
to this retraction, the local agents have placed 
their companies on the McIntosh line again. 
It is thought that some of them will not stick. 





OHIO AGENCY APPOINTMENTS. 

American, N. J.- Bellevue; F. W. 
Barber, Kent. 

Amer. Cent.—General Underwriting Co., Cincin- 
nati; Elmer D. Webb, Lima. 

Caledonian—A. J. Hammell, Cincinnati. 

Continental—T. J. Baum, Montpelier; John G, 
Schaaf, Arlington. 

Columbia, N. J.—W. F. 
phia. 

Colonial—James Grisier, Wauseon. 

Delaware—W. J. Turney, Cleveland; Hough & 
Riegel, Greenville. 

Firemens, N. J.—B. 
Myers, Alliance; R. C. 

Fire Assn. 
Dueyrus. 

German, Freeport—G. R. Campbell, Whitehouse. 

Ger. Amer., N. Y.—A. B. Thomas, Jamestown ; 
W. E. Gooper, McComb; I. E. Hine, Mantua; 8S. E. 
Roush, Magnolia; Charles F. Simon, Bloomdale ; 
J. L. Johe, Carey. 

Ilome, N. Y.—G. 


—Gus Endle, 


Henry, New Philadel- 


M. Foley, Toledo; Oscar I. 
Kah, Sidney. 
J. M. Toner, Edon ; Joseph Leonard, 





B. Baker, Greenwich. 


L. & L. & G.—Herman Koppel, Cleveland. 

Phenix, Ct.—S. N. Rucher, Peebles; G. M. 
Fisher, Mt. Sterling: P. H. Root, Plymouth. 

Nat'l Union—J. Hl. Stour & Co., Cleveland; 


Chappell & Co., Barnesville. 
National, Ct.—F. M. Knapp, Marion. 
Phenix—Houston Bros., South Charleston; Buell 
& Robinson, Lorain. 


Phoenix, Eng.—-G. P. Wohn, Defiance. 


Reliance—G. A. Katzenberger, Greenville. 
Scot. U. & N.—Long Bros. Co., Youngstown. 
Security, Ct.—F. W. Barber, Kent. 


++ ++ 
OHIO FIRE DEPARTMENT NOTES. 

_The Vermillion fire department has asked the 
city council for more hose, and 500 feet will be 
purchased soon. 

Alliance is now building a new central fire 
station. An aerial truck and another combina- 
tion wagon will be added soon after the build- 
ing is completed. 

Marietta will probably purchase a new com- 
ination chemical and ladder wagon for its de- 
partment soon. 

Bellaire will build a new fire station in the 
center of the town this summer. 

++ a+ 
SAYS WATER SERVICE IS POOR. 

According to a report sent to the board of 
public service the Hamilton municipal water- 
works is in a very serious condition of disre- 
pair and inefficiency. The report was made 
by Superintendent Harry Thompson in re- 


mains. Mr. Thompson says that the present 
boilers are being worked to the full capacity 
and are incapable of developing more power. 





CONTEST ON TOLEDO TRACTION LINE. 


Special Agents Urge Companies Not to Write 
It with the Casino Included Under 
General Form. 


The special agents in Ohio are still wrestling 
with the form of the Toledo Traction Com- 
pany. The company demands that the 
Casino, an amusement park, be included in 
the general form. The field men in other 
places have eliminated amusement parks and 
have gone on record with the traction people 
that no discrimination will be made in Ohio, 
Some of the companies have taken the line 
with the Casino in it. The contest has been 
on for some time, the field” men urging com- 
panies to stand by them. ‘The specials have 
succeeded in getting all amusement places 
eliminated from the form in the state, except 
in one or two minor lines running out of 
Cleveland. The Toledo proposition is now 
up to the companies. 





SANDUSKY AGENTS’ OUTING. 

The Sandusky Agents Association held its 
first outing last week, chartering a_ lake 
steamer and visiting the many places of inter- 
est in that vicinity. A stop was made at Cedar 
Point, where those present enjoyed part of the 
day. Supper was served on the boat on its re- 
turn trip and the outing was voted an entire 
success. Many special agents and a few out- 
of-town agents attended the outing. 


+ ~ 


SPRINKLING ASHTABULA RISKS. 

The Ashtabula Hide & Leather Company is 
expending $8,000 on the installation of a 
sprinkler system in the ;frame portion of its 
plant on North Main street in Ashtabula. This 
compauy now has a large brick addition to its 
tannery in course of erection, with a complete 
electric power plant included. About $100,000 
is being expended in improvements. 

The Ashtabula plant of the American Fork 
& iloe Company is soon to be sprinkled, the 
contract already having been let. The same 
firm is now putting in a sprinkler system in 
the Geneva, O., plant. 


CINCINNATI NEWS. 














“A new firm, under the name of Dillhoff, 
Riedinger & Schweer, has opened offices in the 
First National Bank building and will conduct 
a general insurance business. ‘This firm has 
been appointed sole agents of the Newark 
Fire for Hamilton county. 

N. E. Keeler, of the firm of Keeler & Gala- 
gher, general agents of the A&tna, has _ re- 
turned from his vacation trip to Alaska. Mr. 
Keeler secured quite a number of small gold 
nuggets, which he is displaying to his friends. 
Several of these nuggets have been made into 
a watch chain for himself, while one was con- 
verted into a stick pin and presented to Mr. 
Gallagher. 


Gunther, Plummer & Wuest will about Sept. 
1 move their offices from the Traction building 
to the First National Bank building, where 
the majority of the fire agents are quartered. 


George G. Brown of the General Underwrit- 
ing Company has returned after a four weeks’ 
eastern trip. 


AFFAIRS AT CLEVELAND 














L, A. Wilbor and William D. Post have 
been elected as members of the governing 
committee of the Cleveland Insurance Ex- 
change, to succeed F. S. Hoskins and A. W. 
Henry. 

The governing committee of the exchange 
has recommended the extension of territory 





sponse to inquiries as to the advisability of 
granting applications for extensions of the 


to include Cuyahoga county. This will be 


which the members voted a few days ago. 
The result has not yet been announced, but 
it is believed that it carried by almost unai- 
mous -vote. Two classes of members are 
provided for, one made up of agents in the 
city proper and the other of those outside 
or located in the villages. ‘The latter will 
be known as associate or suburban members. 
This change will be of much benefit to all 
agents, both in and out of the city, it is 
believed. 


The firm of Pate Bros. & Post has been 
dissolved. Pate Bros. will hereafter have 
offices in the Park building and _ represent 


the Concordia. William D. Post, representing 


the American of Philadelphia, New York 
Fire, Philadelphia Underwriters and Queen 
of America, will have offices in the Garfield 
building. 


H. R. Manchester, president of the Insur- 
ance Exchange, has gone from the Denver 
convention to California, and thence to Ore 
gon, spending several days at the Portland 
exposition. 





ADVANCE IN EQUIPPING CAR BARNS. 


Much Work Has Been Done in This Line ard 
More Is Contemplated—Rates Are 
Comirg Down As a Result. 


With the work now under way completed, 
eleven of the car houses of the Cleveland 
Electric Railway Company will be equipped 
with sprinklers. This work has been in 
progress was demonstrated 


since it some 


.months ago that the sprinkler systems could 


be so arranged as to confine a fire to any 
car in which it might originate. The offi- 


cers of the company evidently believe that 
there is great efficiency in such protection. 

In addition to this, fifteen car house prop- 
erties of other electric railway companies in 
various portions of the country have been 
equipped, and others are being made ready. 
Henry N. Staats, manager of the electric 
mutual companies at Cleveland, now has be- 
fore him plans for improvements on a large 
car barn that will cost about $50,000. The 
entire property is worth in the neighborhood 
of $500,000 or $600,000. 

Mr. Staats says that many of the compa- 
nies are dividing their large car houses into 
compartments by building solid fire walls, 
so that the property in each department will 
be limited in value to from $100,000 to $200,- 
000. This, taken in connection with the in 
stallation of ceiling and intermediate sprinkler 
lines, will reduce the hazard to a minimum. 
It is believed that a fire could be so confined 


in this way that the loss wou!d be very 
small in comparison with the value of the 
entire property. 


With this goes the idea of a reduction in 
rates. Some of this business has been writ 
ten at 30 cents, it is said, and it may be that 
it will go down to 25 cents, with the addi 
tional means of protection that 
provided. 

The local agents at Cleveland are still guess 
ing as to what the Cleveland Electric Railway 
Company will do as to its line when it expires 
next month. Some of the barns have been 
sprinkled and the mutuals are making a drive 
to get the business. It is thought they will 
capture it. 


has been 





OHIO AND WEST VIRGINIA NOTES. 

Herman Blaish has opened an agency at 
Marion, O., with the Standard Accident 
his first company. 

Deputy State Fire Marshals Hollenbeck and 
Finucan of Cleveland spent a couple of days 
last week in Ashtabula, O., on important busi- 
ness in connection with a recent fire loss. 

Local agents in West Virginia have about 
given up hope of reclaiming the million-dollar 
line of the General Distributing Company, a 
combination of eight wholesale grocers. This 
was lost to the agents by the operations of the 
Tweeddale agency of the Royal Exchange, and 
is now carried by that company, the Spring 
Garden and London Lloyds. 


as 





W. F. Richardson, special agent for R. J. 





done by amendment to the constitution, on 


O. Hunter & Co. of Chicago, has resigned. 
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UNDERWRITING IN MICHIGAN 


HIO MAN FAY ASSUIE PART CHARGE. 











Understood to Be a Movement on Foot to In- 
ject Some Younger Blood Into the 
Michigan Bureau. 





It is stated that arrangements are being made 
whereby it is hoped to induce the manager of 
the inspection and rating bureau of one of the 
large Ohio cities to assume an important posi- 
tion with the Michigan Inspection Bureau. 
While the work of Manager Chapman of the 
Michigan bureau has been effective, yet it is 
thought that some younger man should relieve 
him partly of the burdens of the work. The 
rating work in Michigan, it is thought, needs 
some new ideas introduced. 

There is more or less dissatisfaction with 
conditions in Michigan, growing out of infrac- 
tions and deviations here and there, which are 
causing much uneasiness on the part of com- 
panies that observe the ethics of the business. 
The literal application of the schedules has in- 
creased the rates in some points, and, owing to 
competition, these rates, it is said, are being 
shaded. Some of the union as well as a few 
non-union companies are charged with bad 
faith. 





SOMERVILLE TAKES THE STATE. 

W. R. Somerville of Toronto has been ap- 
pointed special agent of the Western and Brit- 
ish America for Michigan. He will make his 
headquarters at Detroit. Mr. Somerville has 
become familiar with the Michigan field, having 
traveled the field for some months. He was 
sent there to assist State Agent Kitson and, 
after the latter’s death, was placed in charge 
of the state temporarily. 

+ fa aa 


H. V. LUCE RETURNS TO COLLEGE. 

Howard V. Luce, special agent for the Phe- 
nix of Hartford in Michigan, assistant to 
his father, C. H. Luce, state agent, has been 
granted a leave of absence by Managers Love- 
joy and Spear and will enter Princeton Col- 
lege, Sept. 22, to complete his college course. 
Mr. Luce will return to the Michigan field 
next June. 

++ ++ 


MICHIGAN AGENCY APPOINTMENTS. 


Amer. Cent.—T. E. Holmes, Quinnesec. 

American, Pa. losack & Smith, Mackinaw 
City. 

American, N. J.—S. B. Yawger, Hale; L. A. 
Berliss, Ida; C. H. Macomber, Omer; W. J. Bell, 
Rose City. 

Com’! Union, 
Falls. 

Colonial—W. H. Howard, Lake Odessa; R. H. 
Lane, Midland; G. D. Whitmore, Middleville. 

Concordia—Seeley & Hooper, Caro. 

Delaware—tuarles Starrett, Dowagiac. 

Equitable F. & M.—W. R. Burns, Munising. 

Firemens, N. J.—Joseph Hermann & Son, Grand 
Rapids; Miller & Mosher, Owosso. 

Metropolitan—J. N. Mitchell, Hancock. 

Mercantile—T. E. Holmes, Quinnesec. 

Mich. Com’'l—H. C. Wales, Elkton; 
Shumar, Imlay City. 

Nat'l Union-——W. F. Stirling & Son, Charlotte ; 
H. C. Mansfield, Grand Haven; F. M. Northrop, 
Lakeview; H. B. Carr, Whitehall. 

North German—F. A. Foster, Ludington. 

Royal Exch.—W. G. McCune, Charlevoix; Ir- 
vin Chase, Evart; F. H. Oakes, Ithaca; Aloys 
Bilz, Spring Lake; Michael Hoban, St. Ignace. 

Security, Ct.—Fred Dernberger, Leonard; W. J. 
Bell, Rose City; G. H. Reader, Scottville. 

Security, Md.— -F. A. Foster, Ludington. 

Scot. U. & N.—Robert Arnott, Ludington; A. 
L. Hibbard, beanain 

United Firemens —W. R. Burns, Munising. 

Western, Ont.—C. E. Kinney (succeeding S. H. 
Taylor), Sheboygan. 

Western, Pa.—Henry E. Hollen, Marshall. 

Westchester—Robert Arnott (succeeding F. A. 
Foster), Ludington. 

++ ++ 


MATCH, WASTE, NAPHTHA, $10,000 LOSS. 

The main building of the Michigan Wash- 
ing Machine factory at Muskegon Heights was 
burned Aug. 17, loss estimated at $10,000. A 


Eng.—J. F. Corcoran, Crystal 


Elmer 





SPECIAL AGENTS’ BOOKS. 
We have several forms of special agents’ 
field, loss and agency record books. Sam- 
ple pages sent on application. 
Tse Western Unperweitzr ComPANny. 














careless smoker’s match set fire to oil waste, 
which in turn communicated with a tank of 
naphtha, causing the loss. The city of Mus- 
kegon Heights lacks proper fire protection. 





MICHIGAN NOTES. 


At Munising, Mich., the German Alliance 
has transferred from W. M. Langley to W. R. 
Burns. 


An incendiary has been operating at Adrian 
for the past two weeks, three barn fires being 
explainable in no other way. ‘The damage was 
slight in all cases. 

The city of Flint has purchased a combina- 
tion chemical and hose wagon, carrying 2,000 
feet of 2%-inch hose. The apparatus cost 
$2,250 and has been needed for the past ten 
years, 





GAVE SOME VALUABLE POINTS. 
(Continued from Page 6.) 


agent and to you as well, the question of 
single agencies. There is not an agent in my 
presence to-day who does not believe that the 
single agency representation, if adopted, would 
remedy most of the evils that exist in under- 
writing. I am not prepared to say that the 
thought has been presented enough to warrant 
its adoption in Detroit, but do say that I be- 
lieve it should be adopted. I feel when the 
time comes to make an agent a sole repre- 
sentative.of a company that there will be a 
better class of agents in the field, the com- 
panies will have better representation and 
many of the evils that exist, by virtue of this 
improved condition, will be entirely elimi- 
nated. 
Effect of Sole Representation. 

The fear that we have of being deprived of 
the representation of companies we now repre- 
sent would not be entirely groundless. I am 

satisfied that if the single agency movement 
should become a fact in the near future, I 
would have to hunt around and make new 
affiliations. I know that I would not be 
obliged to go out of the business, the chances 
are I would lose every company that I repre- 
sent. While this may be true in my case, 
many of you would be affected in the same 
way. There would be changes in every agency 
in the city but you wouldn’t have to go out 
of the business—you would be a greater factor 
in the business and would know what you 
could do better than you do now. 

Brokerage Question Comes Up. 

The brokerage question is another feature in 
the business that has a most discouraging out- 
look. The association may not be able to ad- 
just this question entirely to its satisfaction, 
but it will make a strong effort at the Denver 
meeting so that the proposition will not be as 
detrimental to our business as it will if no 
attempt is made on our part to check it. This 
feature in the business will be discussed at 
length, and I have no doubt but what some 
rule will be adopted to lessen the evil which 
seems to be one of the factors, if not checked, 
to destroy the American. agency system. 

Legislation Is Discussed. 

Legislation is another feature in which our 
organization has become interested. In Michi- 
gan we have had very little legislation of a 
serious character presented. We are fortunate 
in two particulars—first, we have as commis- 
sioner of insurance a gentleman who was en- 
gaged as a local agent for years and knew 
from experience what companies were justified 
in having in the shape of legislation, and again, 
he has been assisted by the chairman of our 
committee of state legislation and who is hap- 
pily located at Lansing; so that I say to you 
that we have had very little adverse legisla- 
tion here, but other states have not fared as 
well. The national association purposes to 
take up this legislation matter and by com- 
bined effort to eradicate some of the foolish 
measures adopted by foolish legislatures in 
foolish states. 

Agent and Rate-Making Power. 

The next question that will present itself 
is that bothersome and annoying one of rate- 
making. If the national association can ar- 

range it so that every agent can make his own 
rates, we will ali arise and call it blessed, but 
that thing can’t be done, nor will the associa- 
tion advocate any such foolish proposition ; but 
it will try to present some measure that in 
the end will make the agent a factor in rate- 



























































































making. We have all had our experience in 
the schedule as presented and applied to-day, 
and are sure that any act on the part of the 
association, either by way of committee work 
or by combined effort that would disturb the 
present system of rate-making would be 
frowned down by ourselves—perhaps not. 
Conference Between Two Interests. 

The influence of the national association 
has been so great and the officers and man- 
agers of some of our largest companies have 
so much confidence in the ability and interest 
that the agent has in good management that 
they have invited within a period of one 
month the €xecutive committee of the national 
association to meet them.in New York to dis- 
cuss such propositions as have presented them- 
selves for discussion during the past year and 
will be further discussed at the national meet- 
ing in Denver. I say to you that when the 
managers of companies are so much interested 
in our organization and have so much confi- 
dence in our executive committee as to ask 
them to meet them and discuss important sub- 
jects pertaining to business, that we are justi- 
fied in feeling that we are a factor in the 
business, and this fact alone should justify you 
in making a personal effort to increase the 
power of the Michigan association by giving 
it additional strength by way of increased 
membership and dollars. 

While it is true that very few of the dele- 
gates take active part in the national asso- 
ciation deliberations, yet a large delegatfon at 
a meeting of this kind indicates an interest 
in the organization and shows that it has the 
support of those interested, and encourages our 
representatives in the belief that their efforts 
in our behalf are appreciated. We must main- 
tain this organization. 

Work of the Secretary. 

Regarding my work as your secretary, I can 
only say you have had the benefit of earnest 
labor and my best thought. During the year I 
have answered numerous questions and have 
had several interviews with our out-of-town 
agents, have adjusted some grievances and 
practically organized two locai clubs. My 
literary efforts have been of the same charac- 
ter as past years. I have sent out in the 
neighborhod of 1,500 letters and circulars and 
while I cannot say that I am over gratified 
with the result, I do know that I have served 
a purpose in letting the agenis know through- 
out this great state that I still live and have a 
being and am as enthusiastic as ever over the 
Michigan and national associations. I cannot 
urge upon you too strongly the necessity of 
your giving me your support and help in 
maintaining this organization. As an earnest 
of my desire to encourage the organization, i 
simply give you, as briefly stated, what I have 
done. 

I think I am justified in asking you to do 
almost as much for the organization as I am 
willing to do. Remember that we are part of 
the national organization, and I say to you 
that no insurance organization of this conti- 
nent has a prouder record or has made fewer 
mistakes or has a stronger hold on officers and 
managers of fire insurance companies than has 
the National Association of Fire Insurance: 
Agents. 








PEERLESS MOISTENER 


Montgomery Ward & Co. of Chicago say: 
“Replying to your inquiry regarding the 
Peerless Moisteners which we have in use 
here will say that we have now had them 
for several months and are very much 
pleased with them. We consider it a great 
improvement over the old style sponge cup.” 


Sears, Roebuck & Co. of Chicago say: 

“The Stamp Moisteners which you sold us 
sometime ago have given us perfect satis- 
faction and we find them a very great con- 
venience as well as a considerable saving, as 
we used to use damp sponges for this work, 
and these were quickly worn out and were 
rather expensive in the long run. Wecan 
unhesitatingly recommend your Stamp 
Moisteners to be clean and economical.” 


Price 75 cents postpaid. 


The Western Underwriter Co. 


145 La Salle St., Chicago 
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STATE TOPICS OF ILLINOIS. 








SPRINGFIELD PREMIUMS ARE GIVEN. 


Annual Receipts as Filed by the Local Agents 
for Their Companies with the City 
Authorities. 





The following are the annual premium re- 


turns 
Jan. 1 as 
Brinkerhoff & Co.— 





NS ey rere $2,920 
Ins. Co. of N. A. 4,095 
Ger. American. 2,865 
| em oe eens : 5,295 
oO eee ATS 
Herman & Co.— 
Firemans Fund.. 1,765 
St. Paul F. & M. 1,430 
Am. Central... 805 
Norwich Union .. 1,270 
Western Assur... 725 
tna Fire...... $ 070 
DEER so ¢esn00% +. 
J. - Lanphier is 
Fire Assn....... 1,650 
OE. Ms Réaees 2,200 
L& L. &G..... 1,800 
National, Ct. 2,100 
N. Y. Underw. 1,600 
Kessberger ~~ € 0.— 
American, Pa. 1,165 
Ilam.-Bremen -«. 1,405 
Spring Garden... 640 
a ae 2,320 
Milwaukee Fire... 690 
Continental 450 
—, N. J.. 660 
i Scott— 
N. AW National. - 
National Union.. 1,585 
North River..... 1,000 
National, Pa.... 935 
Ww estern, Pa.... 350 
Se aes 690 
Ben Franklin. 390 
_ Troxell & Sons— 
North B. & M... 1, 890 
Aachen & Munich 2,350 
Franklin ....... 150 
Scottish U. & N 640 
Westchester .. 880 
ED 5s vk Keo 100 
| aS 500 


Cc. V. Hickox— 
London & Lanc.. 4,550 


Prussian Nat’l.. 1,325 
Northern, Eng... 100 
R. Wf. Dooling— 
Com'l Union..... 1,365 
Phenix, N. Y 1,500 
ee 990 
~ eT ee ee 955 
Ilome F. & JN 805 
B. J Wilson- - 
Newark .....%.. 105 
Hanover ....... 1,405 
Pennsylvania 625 
Ins. Co. of N. A. 465 
Fire Association. 465 
Equitable ...... 585 
German Alliance. 800 
Phenix, Eng.... 695 
8. Benjamin— 
. armers, Pa.... 1,225 
German, Ind. 755 
J. eae 760 
American, Mass. 785 
Indianapolis .... 210 
United Underw.. 735 
Jacob Ritter— 
Glens Falls..... 230 
— Hampshire. 520 
Buffalo German. 430 
Delaware ...... 300 
Roch. German... 655 
Mechanics ..... 190 
Germania ...... 1,330 
M. A. Jones— 
ag ee ee 615 


Northern, Eng... 2,075 

Melton & a. 
Germania 
Concordia 


for Springfield for the 


year ending 


made to the assessor: 


American, Pa... 530 
Security, N.H... 235 
E. 8. Sherwood— 
Firemens, N. J.. 1,250 
North German.. 770 
BRGROR  cvsctccs 60 
Frank Ryan— 
, ROPE. 680 
NS neaheewk 1,180 
E. 8S. Walker— 
UM, Fhsos+s 375 
American, Mass. 425 
W’msburg City. 625 
tobert Connelly— 
American, N. J.. 1,145 
eee 275 


George J. Bellersheim— 


Aachen & Munich 725 
Proy. Wash..... 680 
George Hickox— 
Continental .. 1,385 
Lloyd Davis— 
eae 75 
a” eae 230 
PrP. M. Lax— 
Mercantile ..... 420 
Brit. Amer., Can. 545 
Brit. Am., N. Y. 70 
to? Shepherd— 
Assur. Co. of Am. 320 
EE va bn g.00 6% 470 
Michigan ...... 140 
J. E. Gard— 
Glens Falls 460 
Teutonia ....... 220 
Agric ultural .... 240 
E. L. Groves— 
Reliance ....... 700 
Security, N. H.. 200 
E. E. Fayart-— 
Connecticut 400 
Citizens, Mo..... 405 


H. W. Mischler— 
Dubuque g 


eoeeeese 55D 
Cincinnati Und.. 220 
J. W. Fruend— 
Dubuque ....... 180 
Cincinnati Und.. 410 
O. M. Hatch— 
German, Pa..... 8380 
German, Ind.... 150 
Walter Ruckel— 
Lumbermens 505 
B. F. Wright— 
German, Pa..... 425 
Contin'l, Chicago 80 
J. W. Knicker- 
bocker— 

Indemnity ..... 265 
Caledonian ..... 215 
T. C. Baker Jr.— 
Royal Exchange. 360 

Bertha M. Conner— 
Agricultural - 855 
A. F. Hughes— 
ee eae 
Harry Morgan 
& Co.— 
United Firemens. 175 


Kilbride & Moore— 
Wee, Piscsess 80 


Pittsburgh ..... 70 
E. 8. Robinson— 
Indianapolis 105 
D. C. Jones— 
Springfield Mut. 50 
Edmans & Gardner— 
eee See 35 


Farmers & Merch. 10 
N. J. Hamilton— 

Pelican 
Total 


ia wwe wie $115, 430 





WATER FAMINE THREATENED. 
There is fear that the water supply of Jack- 


onville, Ill., is 


about 


to give out, as the 


lepth of water in the supply lake at Nichols 


Park has fallen six feet within a few 
urging citizens to a 


\layor Davis is 
mum of economy. 
++ 


days. 
maxi- 


++ 


COMPLAINT FROM TAMPICO. 
Local agents at Tampico are making com- 


plaint to their companies of 


rate-cutting in 


hat town and want measures taken to sup- 


press it. 
++ 


++ 


HAS AN EFFECTIVE DEPARTMENT. 


The Illinois 


Central 
fire department at Champaign, III, 
tection of its shops and other property. 
epartment consists of two companies, 


maintains a 
for the pro- 
The 
one 


railroad 


night and one day, equipped with 1,000 feet 
of new hose, three nozzles and fourteen fire 





plugs. At a recent test it took just one minute 
and ten seconds for the railroad department, 
summoned from all parts of the shops, to get a 
stream of water on the supposed fire after the 
alarm was sounded. Even then it was claimed 
that a locomotive blocked the way, and that 
elapsed time would show but forty-two seconds 
used in getting into action. 


++ ++ 


LIGHTNING LOSSES ARE HEAVY. 
Illinois specials handling farm property re- 
port a heavy run of lightning losses, 
on live stock, 


especially 


te ++ 
RATES OPEN AT CLIFTON. 

Owing to unsatisfactory conditions existing 
at Clinton, Ill, the governing committee of 
the union has declared all rates open at that 
point. 





COMPLAIN OF OUTSIDE COMPANIES. 


Field Men Say That the Non-Affiliating Cor- 
porations Are Trying to Get Business 
by Shading Rates. 


There is much complaint in the Illinois field 
as to the raid being made on the business by 
companies not affiliated with either the Illi- 
nois State Board or Illinois Field Club. These 
companies are now seeking the small town 
business and it is generally charged that they 
do not hesitate to shade rates in order to get 
the cream of the business. - The field men are 
chafing under the methods employed bv these 
outside companies and if possible a plan will 
be devised to meet this competition. Some of 
the special agents are in favor of raiding the 
business of these companies in their strong- 
holds. It is thought that the two organiza- 
tions have been too lenient with the out- 
siders and it now looks as if some arrange- 
ment will be made to get after their business. 





LOSSES AT ONARGA. 

There is much complaint as to recent losses 
at Onarga, Ill., and those who have made in- 
vestigations believe that there is an incendiary 
element in the community. 

ae +e 
WILL HAVE CHARGE OF ILLINOIS. 

Alexander Johnstone, special agent of the 
United American of Milwaukee, will have 
charge of Illinois as well as southern Wis- 
consin. The company will plant agents in this 
field. 

++ ++ 

PROSPECT OF IMPROVEMENT AT ELGIN. 

Elgin’s new ordinance providing for the in- 
spection of electric wires and apparatus is re- 
ported as not being enforced, consequently 
new wiring does not comply with national 
code requirements. If the lease of the munici- 
pal lighting plant to the traction company, 
now blocked by a temporary injunction, is sus- 
tained, the city electrician will devote his time 
to the enforcement of electrical inspection reg- 
ulations. The recently elected mayor is in- 
clined to be progressive, and has given the 
matter of municipal supervision of electric wir- 
ing some consideration. The present city elec- 
trician is also engaged in the contracting 
business, and would find it rather embarrassing 
to pass on his own work. The prospects seem 
good for securing some sort of control of the 
electrical hazard. 





ILLINOIS NOTES. 

Companies have been furnished with a new 
tariff for Weodhull, Il. 

The United American Fire of Milwaukee has 
been admitted to Illinois. 

Miss Estella Binder succeeds to the agency 
of George W. Thoma at Weaton, III. 

The New Brunswick Fire of New Bruns- 
wick, N. J., is seeking a license in Illinois. 

At a farmers’ basket picnic held in Cerro 
Gordo, Ill, Aug. 24, S. P. Mickey of Oakley, 
Ill., delivered the principal address of the day, 
on “Farmers’ Mutual Insurance.’ 

The Gem City mill of the American Straw 
Board Company at Quincy, Ill. is being 
equipped with a new automatic sprinkler sys- 
tem to replace the old equipment 


WEEK'S NEWS IN INDIANA. 


HAVE THEIR OWN FIRE DEPARTIIENT. 











Kingan & Co., the Indianapolis Pork Packers 
Have Excellent Private Protection 
for Their Big Plant. 


Kingan & Co., pork packers, Indianapolis, 
maintain a well-regulated fire department. The 
plant consists of more than forty buildings 
and covers fifteen acres. ‘The headquarters of 


the department is or the roof of a three-story 
building in a central location. ‘The chemicals 
are of such size that they can be easily pulled 
over the roofs of the buildings. M. A. Sellers, 
the chief, and an assistant are always on duty 
at headquarters, and at night are joined by 
six regular firemen. Chief Sellers used to be 
on the Indianapolis fire department. ‘The fire 
alarm system consists of cighty American Dis- 
trict telegraph boxes. There is also a Ludlow 
automatic alarm box, from which a pipe runs 
to all the buildings. There are thirty Glazier 
nozzles placed on the roofs, eight hose reels 
conveniently distributed and 10,000 feet of hose. 
There are 150 three-gallon extinguishers and 
one 200-gallon stationary, engine. ‘There are 
twenty hydrants. The capacity of the Kingan 
department is about 350,000 gallons an hour. 
The roofs of all the buildings are easily 
reached from one to another by various connec- 


tions. During the day there are thirty to forty 
experienced firemen in the plant. Kingan & 
Co. have not had a damaging fire since the 


department was organized, several years ago. 





HOWELL’S FIRE ENGINE. 

Howell, Ind., has a new fire hand pump. 
The other day a fire broke out in the town. It 
was the first trial for the gaudily painted, pol- 
ished brass affair. The husky firemen who 
had impatiently waited an opportunity to try 
the apparatus sped like heroes to the house 
afire. They swung lines to a cistern and their 
swaying bodies bent to the pump handles with 
Trojan strength, but not a drop of water 
came forth. After tinkering for a few minutes 
while the flames leaped higher, the captain of 
the volunteers said, “To the brush with that 
rig.” ' 

+e ae 
INDIANA AGENCY APPOINTMENTS. 

Com’! Union—J. W. Cotton, Walkerton. 

Delaware—W. F. Little, Evansville. 

Franklin—The Fountain Trust Co., 

Germania—The Fountain Trust Co., 

Mich. Com’l—R. E. Spencer, 
—— & Maines, Elwood. 

Nat'l Union—O. W. Stafford, 
Roach & Maines, Elwood. 
Royal—Egley & Runyon, 


Covington. 
Covington. 
Michigan City; 
Crawfordsville ; 


Berne. 





8 W. Broeffle of Laporte, 
ized his agency, resigning the 
Agricultural and retaining the 


Ind., has union- 
Glens Falls and 
Springfield. 











.The Queen Insurance Company of 
America is one of the most popular com- 
panies for many reasons. Following are 
some of them, 

Its practice is free from vacillation, 
which makes an agent feel secure at all 
times, 

It is willing to look at business from 
the agent’s standpoint and therefore has 
fewer misunderstandings with its local 
representatives. 

It has no long prohibited list which is as 
unalterable as the law of the Medes and 
Persians. 

It has no red tape in its general office 
and sends none to agents with its sup- 
plies. 

Its advertising matter gives prominence 
to the agent and is intended to help him 
get business. 

It adjusts its losses promptly and on 
such a basis as appeals to the claimant’s 
sense of justice. 

Its assets are nearly six million dollars, 
making it one of the strongest companies 
in the United States. 

Agents wanted in every thriving city 
and town. 

WESTERN DEPARTMENT, CHICAGO. 


P. D. McGrecor, Man 


A, R. Monrog, Asst. Manager. 
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FIELD NOTES OF WISCONSIN. 


AROUSED OVER MUTUAL COMPETITION. 











Companies Are Making Greater Inroads on the 
Stock Preserves—Operating All Over 
the State Extensively. 





The increasing competition of the mutuals 
in Wisconsin, which are now operating all over 
the state, is causing much apprehension in that 
field. The stock company representatives 
claim that in time these mutuals will meet 
their doom because of their operations far from 
home. Most of them are managed by men 
who lack experience in underwriting, and with 
a wave of heavy losses it is thought the mu- 
tuals will begin falling by the wayside. At the 
present time, however, they are certainly mak- 
ing themselves felt, and the inroads being made 
into all classes of business are getting wider. 
It is thought, however, that nothing can be 
done in the way of decreasing rates to meet 
this competition. 





MYSTERY NOT CLEARED UP. 

The mystery surrounding the disappearance 
of Edward Decker, Jr., of Algoma, Wis., last 
spring has not yet been cleared up. Mr. 
Decker was partner in several banks and insur- 
ance firms at Brillion, Algoma and other points 
in eastern Wisconsin. Last spring he started 
for Michigan on a boat, and did not reach his 
destination. It was supposed that he had 
fallen overboard. There have been rumors 
recently that he had been seen at Deadwood, 
S. D. A large amount of life insurance car- 
ried by him has not yet been paid. 

~~ ~~ 
OBJECT TO THE NEW COMER. 

Special agents of unien companies are com- 
plaining that the United American of Milwau- 
kee. is very active in crowding into agencies 
where union companies are represented. Union 
specials have objected to their agents anchoring 
the Milwaukee company, and in several in- 
stances the supplies have been returned. 

++ at 


WISCONSIN AGENCY APPOINTMENTS. 


Aachen & Munich—J. R. Rawson, Portage. 
American, VPa.—C. B. Peterson, Rhinelander. 
Camden—D. A, & G. O. Stearns, Monroe. 

Com'l Union, Eng.—R. C. Hugo, Marathon City. 

Connecticut—E. E. Haugen, Orfordville; A. L. 
Robbins, Dodgeville: E. L. Palmer, Oconomowoc ; 
N. If. Falk, Lake Mills; E. L. Ormsby, Black 
River Falls: Thomson & Johns, Richland Center ; 
Albert Rueth, Sun Prairie; E. L. Kidder, White- 
hall; (. BB. Edwards, Marshfield; N. G. Olson, 
Stanlet; W. D. Chapin, Park Falls; Schmidt & 
llowe, West Superior; Sylvanus Palmer, Oshkosh. 

Continental—C. R. Thomson, Richland Center ; 
J. L. Johns, Richland Center; J. HL. Tobin, Mellen. 

Delaware—Thomson & Johns, Richland Center ; 
N. ©. Peterson, Soldiers Grove. 

Farmers & Merchants—W. F. Freis, La Crosse. 

Firemans Fund—F. BE. Dorscher, Platteville. 

County of Phila.—c. B. Peterson, Rhinelander. 

Germania—J, C. Paul, Prentice. 

L. & lL. & G., Eng.—F. BE. Dorscher, Platteville; 
A. Stowell, Kilbourn; J. L.-Gardner, Montfort ; 
Fr. S. Brandt. Fennimore. 

London——Albert Meinhardt, Burlington. 

Mich. Com'l—F. A. Dundas, Ashland. 

National, Ct.—C. B. Peterson, Rhinelander; D. 
I), Adams, Neillsville; M. Hl. Zimmer, Independ- 
ence; M. L. Fugina, Fountain City; T. J. Patti- 
son, Durand. 

Valatine—-I. B. Stemm, Marathon City. 

Pheonix, Eng.—C. B. Peterson, Rhinelander. 

Reliance——-G. B. Weatherby, Shullsburg; F. M. 
Schneider, West Bend. 

Scot. U. & N.—David Lawson, Oshkosh. 

Westchester—John Barnes, Rhinelander. 

United Und.—lHl, A. Adler, Milwaukee. 

City of Jefferson Mut.—Lelia Rohde and Frank 
Schultz, Milwaukee. 





NOTES FROM MILWAUKEE, 











At Milwaukee carpenters are at work recon- 
structing the Hansen block, 375-377 East Water 
street, recently burned out, and a contract has 
been awarded the General Fire Extinguisher 
Company for an automatic sprinkler systern, 
work on which will be started as soon as car- 
penters have completed the interior. The 
water supply will be from city, with auxiliaries 
from steamer and fire boat connections. 

Joy Bros. Company and the Standard Bed- 
ding Company, 201-205 East Water street, are 
equipping with Grinnell, 1905, dry-pipe system, 





auxiliary steamer and fire boat connections; 
in service about Sept. 1. 


Advisory Rater Walsh of the Wisconsin 
Field Club has just returned from a vacation 
of two weeks, to give Rater Jones a chance. 
Miss Wilcox, the office secretary, has also re- 
turned from a trip to Michigan. 

The Wisconsin delegates to the Denver con- 
vention send glowing accounts of the good 
time they have had in the Rockies. 





WISCONSIN NOTES. 


Special agents in fair numbers attended the 
yacht races at Oshkosh last week. 


The Rock River Cotton Company’s plant at 
Janesville, Wis., is being equipped with auto- 
matic sprinklers, to be in service shortly. 

The local agents association at Fall Creek, 
Wis., recently adopted a new tariff, copies of 
which will soon be in the hands of the agents. 

At Rhinelander, Wis., the old John Barnes 
agency has become the Barnes-Weesner 
Agency, members being John Barnes, A. E. 
Weesner and Charles B. Peterson. 

The city council of Decatur, Ill, Monday 
night voted $23,000 for the support of its 
fire department for the ensuing year, which 
is several thousand dollars in excess of any 
previous appropriation. 





REPORT MADE ON OZONE GENERATOR. 





Committee on Fire Protection Engineering 
Finds It Contains a Hazard Which 
Should Be Remedied. 





The committee on fire protection engineer- 
ing has made a report on the ozone generator 
used for treating wheat ‘and the first few 
breaks of flour. The gencrator is manufac- 
tured by the Ozone Generator Company ot 
Minneapolis. 

The present equipment consists of an ordi- 
nary electric light generator of small capacity, 
located within the mill and belted to the mill 
shafting. ‘The switchboard used for carrying 
the controlling instruments is of marble, but 
wiring of instruments and pilot lights is de- 
fective, and the main cut-out is of the ordinary 
percelain link fuse type. From the switch- 
board the current is carried at about 110 volts 
to a transformer located on the outside of the 
building, where it is transformed to 6,000 volis 
and brought back into the building in heavy 
insulated conductors and delivered to the 
ozone generator proper. 

This generator is inclosed in a heavy tron 
case and consists of fluted strips of aluminum, 
insulated with disks of glass, and the air pass- 
ing between these disks is subjected to a static 
discharge, which produces ozone. Before en- 
tering the generating chamber the air is passed 
through a woolen cloth, for the purpose of 
removing dust, but the aperture through which 
the air passes is directly under the condensor 
or ozone generator. In case the ozone gen- 
erators burn out, sparks might drop on tne 
woolen cloth which is stretched directly below 
the generator, and no screen is provided to 
cover the aperture through which the sparks 
could pass. A fine mesh screen should be 
provided in the discharge orifice to prevent en- 
trance of dust. This equipment should be 
located near an outside wall so as to reduce 
the run of high tension current in the building. 
The generator room should be dustproof. 





GENERAL WESTERN NOTES. 

Ewing, Neb., has been rerated. 

A new tariff is out for Hume, Mo. 

A new rate book has been published ior 
Rushmore, Minn. 

Henry Wells of Salina, Kan., a local agent, 
has taken John L. Berg as a partner. 

Rater Beeson has issued advisory rates for 
farm property and risks in small unrated 
towns in the state of Nebraska. 

_E. L. Colburn of Des Moines, the Iowa spe- 
cial of the Fire Association, was married this 
week to Miss Pearl Riley of that city. 

Montgomery Clark, special agent for the 
George Dodson Company of Omaha, takes the 
field for the Calumet in Missouri, lowa and 





supplied by city water and gravity tank, with 





THE WEST AND NORTHWEST 


CHARGE AS TO TWIN CITY TRANSIT. 








Claim Made That Agency Controlling the Line 
Did Not Exhaust the Capacity of 
Board Members. 


Some complications have arisen over the 
placing of the line of the Twin City Transit 
Company at St. Paul by Weed & Parker, 
agents in that city. According to the rule of 
the local board, members must exhaust all the 
facilities of the board before placing a line out- 
side. ‘Charges were preferred against Weed 
& Parker, the claim being made that only a 
small portion of the line was placed in board 
companies. ‘The rules place a fine of one-half 
of the premium if a member is found guilty. 
In this case the fine would amount to about 
$09,000. The matter is now being investigated 
by the board. 





OUTCOME AT ST. LOUIS IN DOUBT. 





It Seems Now to Depend Largely on the Course 
Followed by the Concordia and 
German of Freeport. 


While the situation at St. Louis has been 
to a great extent cleared up, there remain 
two or three serious problems before the Un- 
derwriters Association and on their solution 
depends whether the movement for cleaning 
up the non-board agencies shall be successful 
or otherwise. The Northwestern National is 
out of the board and will not come in. ‘The 
association is not seriously disturbed over this 
fact, as it was to be expected. The main ques- 
tion now is what action the Concordia may 
take. William Rodick, whose main business 
is in South St. Louis, maintains a ‘city office 
with D. J. Mattison, resident manager of the 
Royal. Mr. Rodick has an _ independent 
agency of the Concordia and also represents 
the Royal, German American, Pheenix of Hart- 
ford and some other companies. Up to the 
present time he has not become a member of 
the St. Louis Underwriters Association and 
it is not known what he will do. In case he 
refuses to join the board, it will be necessary 
for the Concordia and the other companies to 
take up his agency or for other agents repre- 
senting them to give them up or withdraw 
from the board. ‘The first agency of the Con- 
cordia is held by E. R. Smythe & Co., who 
have also the Michigan Commercial, National 
of Alleghany, Phoenix of Hartford, Royal, 
Queen and Hamburg-Bremen. Smythe & Co. 
are in the board and unless the Concordia’s 
non-board agency is cleared up they will have 
to resign the company or quit the board; and, 
in case they should quit the board, which is not 
at all likely, they would have to give up most 
of their other companies. 

Another similar case is that of the Yekel & 
Reinhardt, who represent the German of Free- 
port and are members of the association. — E. 
Louis Klobasa, resident manager of the North- 
western National, also has an agency of the 
German of Freeport. and is, of course, out 
of the association. Up to the present time 
the German has done nothing to clarify the 
situation. The association is holding meetings 
almost daily and the question that came up 
early this week was what the German Ameri- 

can, Royal and Pheenix of Hartford would do 
in the case of the Rodick agency. It is not 
thought that they will jeopardize the situation, 
but the course that will be pursued by the 
Concordia and the German of Freeport is much 
more problematical. Fear is entertained in 
some quarters that, if Mr. Rodick —_— 
continue to refuse to enter the board and : 
effort was made to force him, he would didien 
that there was a conspiracy to injure his busi- 
ness and possibly make trouble. Mr. Klo- 





MINNEAPOLIS AGENT WANTED 

An old eastern fire company desires to change 
its Minneapolis agency. It desires to hear from rep~- 
resentative agents having an opening for sole agency 
of a union company. Has been represented in Minneap- 
olis for more than 25 years. Writes general class- 
ification and moderate lines. Address ‘‘Company,’’ 
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basa is said to be urging him to remain on 
the outside. 

A well-represented meeting of the asso- 
ciation on Tuesday was entirely harmonious. 
Ninety-six percent of the commissioned 
agents are now members or have applications 
filed. An important report of the executive 
committee on the resolution of the last meet- 
ing was adopted. 





REBATING AT CORDELL. 

At Cordell, O. T., a new tariff was adopted 
in May, 1905, and this rate book expressly sets 
forth that the rates are not to affect existing 
contracts. Notwithstanding this it is claimed 
that agents are allowing rebates on policies 
issued prior to the promulgation of new rates. 





ORGANIZATION MAY EMPLOY RATERS 


Not .Yet Determined What the Recently Re- 
vived St. Paul Board of Underwriters 
Will Do in the Premises. 


It is probable, although it has not been 
definitely decided, that the old St. Paul Board 
of Underwriters, revived in St. Paul by the 
non-board agents, will establish a rating bureau 
and will compete with the St. Paul Fire Under- 
writers Association. No meeting has been 
held since that at which the organization was 
revived, and some of the members of the old 
board are in doubt as to what extent to carry 
their reorganization plans. 

John Rogers, Jr., one of the promoters of 
the old board and among those agents most 
interested in the reorganization scheme, has 
been absent from St. Paul for a few days, and 
no meeting will be held until he returns. 

Several members of the old board are in 
favor of organizing a rating bureau and em- 
ploying a city inspector the same as is done by 
the present board, whose manager is George 

LaBrande. Others say that the expense 
of establishing a bureau of this nature will be 
great and that the board better wait before 
undertaking this task. 

“One of the objects of reviving the old 
hoard is to establish a rating bureau, if we can 
make satisfactory arrangements,. said Presi- 
dent Fenton G. Warner. “We have not got 
to the details of this plan, however, and are- 
not in a position to tell just what we shall do. 

“The old board which was established in 
1890 had a rating bureau. As I remember it 
ran about eight or ten years, when the present 
hoard was organized. Of course, the non- 
hoard agents in St. Paul do not get the advan- 
tage of the rates made by the St. Paul Fire 
Underwriters Association, and the only alter- 
native is to organize a bureau of their own.” 

There is likely to be some fur flying in St. 
Paul following the organization of the non- 
hoard element. The regular organization has 
had to meet the competition of the outside ele- 
ment, which represented only non-union com- 
panies. The outsiders claimed they had griev- 
ances and would not join the old organization. 
‘There developed lines of friction that seem- 
ingly could not be smocthed over. ‘The outsid- 
ers hence organized on a new platform, setting 
forth a set of principles. 

Now there will be two boards and two sets 
of rates, which will certainly complicate mat- 
ters, Owing to the new law regarding dis- 
crimination as to rates, the board making the 

owest rate will receive official sanction. With 
two boards operating, it is easy to be seen 
that harmony will not be a sequence, 





MINN&SSOTA AGENCY APPOINTMENTS. 


American, N. J.—J. S. Anderson, Milaca. 

American Central—T. F. Barnes, Olivia. 
Calumet—Richardson Day & Co., Duluth. 
Capital—M. W. Wooley, ‘Park Rapids. 

Continental—H. J. Schwartz, Royalton; W. D. 
Ifunter, Jackson; J. A. Colehour Jr., Tenney. 
Camden—Stephen R. Kirby, Hibbing; Clough & 
Caldwell, Crookston. 

County of Phila.—Clough & Caldwell, 
ton. 

Delaware—Henry Leonard, Mankato. 

Detroit F. & M.—E. C. Hoga, Le Sueur. 

Fire Assn.—F. C. Thornton, Benson. 

, German, Freeport—Hans Anderson, Ellendale ; 

. M. Parker, Hatfield. 


Crooks- 


- "Hambere: Bremen—George H. Newbert, Mora; 
\. L. Apgar, Excelsior. 
Merchants State Mut.—P. F. Dahl, Cottonwood. 


Palatine—Stark Bennett Co., Duluth; Branger 
Isros., Thief River Falls. 

Phenix, ct.—J. O. Lyngstad, Halstad. 

Phenix, Train, Chisholm, 


Eng.—George A. 





Rochester German—Torson & Walker, Moor- 
head. 

Westchester—Hans Mo, Sleepy Eye; John §8. 
Dabis, Glencoe, 





ELECTRICAL CONDITIONS IMPROVED. 


Nevertheless, Companies Have Been Advised 
to Take Cognizance of a New Hazard 
at Minneapolis. 


The standard for inside Minne- 
apolis has very much improved. The new 
ordinance of March, 1904, has been of great 
benefit, and most of its objectionable features 
have been modified, so that new work is now 
with few exceptions in full compliance with 
code requirements. 

Since the employment of an electrical in- 
spector by the local inspection bureau, the 
municipal department has devoted its time ex- 
clusively to new wiring, leaving improvements 
in old and defective equipments to be secured 
by insurance inspectors. 

Nothing has been done to better the condi- 
tion of outside wiring except that the mayor 
has recently agitated the question of placing 
telephone wires underground in the business 
district. 

The lighting company has recently com- 
pleted a pole line, carrying a current of over 
13,000 volts, from the corner of Franklin street 
and Minnehaha avenue to the amusement 
garden or park known as “Wonderland.” The 
route traversed is not thickly populated, but 11 
many places telephone or telegraph lines ure 
crossed without suitable guard equipment. An 
accident at any one of these crossings would 
cause the distribution of this dangerous cw- 
rent over a large area of the city, and perhaps 


wiring at 


bring it into the congested district. Com- 
panies have been advised to take notice of 


this increased hazard. 





MISSOURI AGENCY APPOINTMENTS. 


Agricultural—-Musselman & Grigg, Jopiin. 





American, N. J.—L. L. Marshall, Franklin; T. 
W. Porter, Hopkins; E. C. Brooks, Middle Grove. 
Amer. Cent.—William LB. Hale, Gilman City. 


Atlas—J. C. Schwabe & Bro., Columbia. 

Citizens—John 8S. Medley, Whitewater. 

Com’! Union—Hart & Holloway, Butler. 

Delaware—John R. Bell, St. Louis. 

Firemens, N. J.—Theodore Gast & Sons, St. 
Louis. 

German, Freeport—B. B. 
RN. I. ‘olson, Fayette; Vinyard & Wilson, 
Ger. Amer.—Joshua Risch, St. Louis 

German Nat’l—A. J. Norris, Ash Grove: 
7. West, Bolivar; J. Wallace McIntyre, 
S. D. MeMillan, Lockwood; Thomas E. 

Mount Vernon. 

Mercantile 

Northern, 


Baxter, New Haven; 


Jackson. 


Ilarry 
Fulton ; 
Shriver, 


-Williams & Ellis, 


Cape Girardeau. 
Eng.—W. R. Erwin, ° 


Rockport; L. 





Tatum, Kennett; Burke Brous & Woolridge, Har- 
risonville; G. D. i New London. 
North German s & Briggs, Joplin. 
Phenix—Rh. W. Rowe, Amoret: J. E. Cahill, Chil- 


eshowee; Eric Vool, 


Cardwell; 
Jackson; N. B. 


Vinyard & Wilson, 
Conrad, 


Montrose. 





Queen—Toss, Puls & Schmuke, Jackson; Cabell 
Gray, St. Louis; H. B. Clifton, Hamilton; A. M. 
Craig, Knobnoster ; Edward Meeham, Norborne. 


Reliance—C. A. Windmueller, St. Louis. 

St. Paul—sS. A. Baker, Jefferson City; Parish & 
Malcolm, Sikeston; Hl. B. Clifton, Hamilton; R. 
M. Duckett. Williamsville. 

Springtield—J. H. Bland, Canton: 
and W. HL. McLaren & Co., St. Louis. 

Security—Arthur Conger, Harrisonville. 

Sun—George N. Orear, Marshall. 

Union—J. D. ‘Tucker & Son, Mexico; B. M. An- 
derson, Columbia ; Bonfoey & Son, Kirksville. 

be ++ 
STOCK COMPANY TAKES BUSINESS. 

The business of the Atlas Insurance Com- 
pany (mutual) has been transferred to the 
Atlas Insurance Company (stock company), 
William Wilkinson is president and T. H. 
Nelson secretary of the stock company. The 
business in force in the Atlas Mutual last 
year was $3,292,846. Both companies have 
been located in Des Moines, and Mr. Wilk- 
inson was secretary of the mutual company. 

$+ ++ 
O’BRIEN GIVES SOME FIGURES. 


Insurance Commissioner O’Brien of Minne- 
sota in the first draft of his annual report has 
prepared a table showing that the ratio of 
fire losses to premiums has decreased consid- 
erably during the last twenty-five years. The 
losses sustained by stock fire companies in 
1904 were $3,014,217, the largest in the history 
of the state, and the ratio of losses to 
premiums, 54, was the largest since 1900, but 
even this percentage was much less than the 
percentage of losses to premiums _twenty-five 


Carr Bros. 











years ago. In 1878 the percentage was 105, 





in 1880, 104; in 1884, 74; in 18904, 62, and in 
1900, 70. 

The amount of insurance written, the loss 
ratio and the premium rate for the last five 
years is shown from the following table: 

Written. Loss Ratio. Rate. 
$324,319,8 70 $1.31 
19 1.35 
41 1.48 
7 1.48 
4 1.42 
RECEIVER FOR A KANSAS MUTUAL. 

The attorney-general and insurance super 

intendent of Kansas have applied for a_ re- 


ceiver for the Kansas Fire of Topeka, a mutual 
company. ‘The state officials decided that it is 
insolvent. It was organized two 
The superintendent of insurance 
that the indebtedness of the company exceeded 
the amount of the premium notes and imme 
diately ordered it to cease writing business. 


years ago 
discovered 





MAY INCREASE HAZARD AT DULUTH. 





Wires Carrying High-Potential Currents Will 
Endanger Much of the City Unless 
Put Underground. 


Electrical conditions of Duluth show a no 
ticeable improvement in the standard for inside 
wiring of late. Practically all of the require- 
ments of the National Electrical Code are being 
enforced. Old and defective 


equipments are 
receiving attention, and these are rapidly dis- 
appearing. The past few years of careful 


inspection work by the municipal department, 
aided by local bureaus, has caused a large 
reduction in the number of fires of electrical 
origin. 

The lighting company is supplying current 


for the grounded trolley system operating on 
Minnesota Point from the generator used in 
connection with stationary motor service. h 


has promised to install a motor generator set 
in the near future, and remove the grouna 
return from the power circuit. 

Outside wiring is still in poor condition, and 
the fire department has been greatly interfered 
with when operating in the vicinity of the 
heavy pole lines which traverse parts of the 
business district. The question of establishing 
an underground district is being agitated, and 
some action may be taken before long. 

The Great Northern Power Company has 
been organized in Duluth for the purpese of 
developing a large water power located a few 
miles up the St. Louis river. Current will be 


carried into the city by means of conductors 
attached to steel towers. The route chosen 
will be practically clear of other wires on 


buildings until within a few hundred feet of 
the sub-station located at Fifteenth avenue, 
West, between Superior and Michigan streets. 
At this point heavy pole lines, operated by the 
lighting and telephone companies, are located, 
and must be crossed by the power company’s 
lines if carried overhead. 

From the sub-stations wi!l be taken at least 
two circuits, one feeding the grain clevator 
district, the other supplying power to the light- 
ing company’s central station. The potential 
proposed is from 15,000 to 30,000 volts. It is 
planned to carry this current on overhead con- 
ductors, probably supported on steel towers. 
The route at present outlined will expose a 
large number of telephone, telegraph, electric 
light and power wires to accidental contact in 
case of accident. This dangerous current will 
be conducted into or near the fratne portion 
of the city on Rice’s Point, which exposes the 
grain elevators on the west, and the whole- 
sale and warehouse district must be crossed 
before the lighting company’s central station 
can be reached. It is more than probable that 
the entire district traversed by these circuits 
wiil soon be covered with factories. 

Although part of the route seems safe at 
present, there is every indication that condi- 
tions will be reversed in the near future. No 
safety can be assured except with the under- 
ground construction, and it is believed that 
enough opposition to aerial construction can 
be secured to prevent present plans from being 
carried out. Promoters of the power company 
are among Duluth’s most prominent business 
men, and it hardly seems possible that they 
will permit the introduction of so grave a 
hazard when it can be ayoided at a nominal 
cost, 
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LIFE INSURANGE GIRGLES. 


VICE-PRESIDENT HIGGINS RESIGNED. 








Official of the Pacific Mutual Forced to Give 
Up Position on Account of Deli- 
cate Health. 





M. R. Higgins, second vice-president and 
superintendent of agents of the Pacific Mutual 
Life, after a four months’ absence in Europe, 
arrived home a few days ago with his general 
health somewhat improved, but did not con- 
sider himself in shape to carry on the work 
of the company. Hence he tendered his resig- 
nation, which went into effect at cnce. The 
officers of the company regretted to part with 
him, but appreciated the fact that the field 
work required strenuous efforts and long ab- 
sences. The vacancy occasioned by the res- 
ignation will be filled in a short time. 





NEW LIFE COMPANY FOR CINCINNATI. 





George L. Whitlock Will Be Vice-President and 
General Manager—Policyholders Will 
Have Voice in Management. 





George L. Whitlock, manager of the ordinary 
department of the Prudential at Cincinnati,, 
has gone east to tender his resignation in order 
to accept the position of vice-president and 
general manager of the new life insurance 
company which is being organized at Cin- 
cinnati. The name of this company has not yet 
been decided upon. It will have $100,000 capi- 
tal stock and $100,000 net surplus. Among the 
organizers Are former Lieutenant-Governor 
Harry L. Gordon, C. J. McDiarmid, Albert S. 
Rice, B. H. Kroger, Dr. A. C. Poole, A. L. 
Bope, cashier of the Elmwood National Bank, 
and Dr. John L. Davis, medical director of the 
Union Central Life. From Dr. Davis’ connec- 
tion with the new company it is taken that its 
relations with the Union Central will be cor- 
dial. Most of the capital stock has been sub- 
scribed and a committee was recently appointed 
to place the remainder. It is thought that the 
company will be able to begin business in about 
three months. 

While it will be a stock company. the by- 
laws will provide for an associate directorate 
to consist of policyholders equal in number to 
the regular directors. This advisory board will 
have considerable to say about the manage- 
ment of the business, but will have no voice 
in affairs affecting the interests of the stock- 
holders. This feature will probably not be 
put in effect until the company is a year old. 





ILLINOIS LIFE’S TAXES. 


The Illinois Life has secured a temporary 
injunction restraining the county clerk at 
Topeka, Kan., from placing the funds of the 
company now held by the state insurance com- 
missioner on the lists for taxation. The ques- 
tion of the right to tax these securities, 
amounting to $540,000, has been argued before 
the county clerk for some time, and he was 
to have given a decision several days ago. By 
securing the injunction, the company will bring 
the case directly before the courts and if the 
decision should be adverse to it, it will escape 
the penalty of 50 percent addition to whatever 
taxes might have been assessed against it. A 
considerable part of the securities are mort- 
gages and the question of the right to tax 
mortgages is involved. 


~~ + 


BEGIN COUNTRY BUSINESS. 

Clymer & Alderman, general agents of the 
Inter-State Life at Chicago, who have been 
working almost exclusively in the city since 
they opened the office in the spring, have now 
begun to do country work. Mr. Clymer will 
have charge of the outside field for the most 
part, while Mr, Alderman will look after the 
city business. 

++ be 
PRUDENTIAL GETS GIBRALTAR. 

The Prudential, well known for its world- 
famed trademark, “The Prudential Has the 
Strength of Gibraltar,” has just received at 
its home office in Newark, N. J., a great slice 








of the rock from the famous English fortress 
on the Mediterranean. By arrangement with 
the American consul at Gibraltar, R. L. 
Sprague, this rock was quarried from the 
parent rock and forwarded to America on the 
North German Lloyd steamer Koenig Albert, 
with certificate from the admirality con- 
tractor at Gibraltar to prove its authenticity. 
Photographs showing the place from which 
the rock was cut out from Gibraltar have also 
been received by the Prudential—Journal of 
Commerce. 





BOND COMPANIES ARE CONSOLIDATED. 





North American Investment Company Absorbs 
Southern Mutual Investment of Lexington 
and Colonial Security of St. Louis. 





Announcement was made on Monday that 
the North American Investment Company of 
St. Louis had absorbed the Southern Mutual 
Investment Company of Lexington, Ky., and 
the Colonial Security Company of St. Louis. 
This gives the North American Investment 
assets of about $3,000,000 and state deposits of 
$1,000,000. Negotiations have been in progress 
for some time looking toward the consolidation 
of these companies, thus enabling them to con- 
duct their business more cheaply and 
effectively. 





AMONG THE FRATERNALS. 











Committees have been appointed by several 
of the local lodges of the Knights of the Mac- 
cabees of the World for the purpose of starting 
a movement to fight the increase in tates. The 
older members are especially active among the 
dissenters, 


The Nebraska insurance department an- 
nounces its intention of examining the fra- 
ternals of that state. 


A large delegation of Royal Arcanum peo- 
ple from Illinois met in Chicago last week and 
passed resolutions protesting against the new 
rates. The resolution concludes by expressing 
approbation of the special session of the ruling 
body, which will be held Aug. 30 at Put-in- 
Bay to reconsider its action in recommending 
the new rates. In addition the general plan 
adopted by the grand council of Massachusetts 
in July, involving the retention of the present 
rates, providing for assessment at the age of 
initiation, and for sixteen special assessments 
at the prevailing rates, is approved, and the 
five separate tables of the assorted rates are 
condemned as unnecessary and misleading. 


Notwithstanding the large amount of insur- 
ance in force in the A. O. U. W., the follow- 
ing shows the amounts on hand in the state 
bodies on July 1: Beneficiary fund $279,820, 
guaranty fund $84,821, reserve fund $27,217. 
The supreme recorder on Aug. 1 shows gen- 
eral fund $1,128, guaranty fund $29,192, re- 
serve fund $183,876, beneficiary fund $7,641. 


The Nebraska insurance department has be- 
gun an examination of the Royal Highlanders, 
a fraternal of that state, and will afterwards 
examine the other fraternals. 


Nine members of the National Croatian 
Society of the United States have filed ap- 
plication in Chicago for a receiver for the 
order. It is claimed that $40,000 dues are 
unpaid, because the treasurer has been de- 
posed, and that the existence of the society 
is threatened. 

A receiver has been applied for in the 
United States court at Chicago for the Na- 
tional Croatian Society, a fraternal. 





REQUESTS AN INVESTIGATION. 

It is understood that the management of the 
Security Mutual Life has approached the com- 
mittee recently appointed by the New York 
legislature to report on the life companies of 
that state, with the request that it make an 
examination of that company at an early date. 
The Security Mutual expects to get valuable 
advertising out of this report. It is the only 
New York company that has the department 
make an examination every year, and also the 





only company which registers its policies with 
the state of New York. 





IS ORGANIZING THE WESTERN FIELD. 





Superintendent of Agents Greene Has Begun 
to Employ General Agents of the Man- 
hattan Life in His Field. 





Col, A. A. Greene, Jr., superintendent of 
agents of the Manhattan Life of New York 
for Illinois, Wisconsin and all territory west 
of the Mississippi river, is now going over his 
field and has been in Chicago for several days 
Colonel Greene for many years has been the 
manager of the Manhattan for Texas and 
Indian Territory with headquarters at Dallas 

The company found that the territory re- 
cently placed under his supervision was not 
well organized. It believed that the time had 
come when the Manhattan should have general 
agents located in the various cities of the states 
west of the Mississippi and in Illinois and Wis- 
consin. Colonel Greene, therefore, was se- 
lected to handle this field. He still retains his 
general agency for Texas and Indian Terri- 
tory. It is his purpose to organize the field 
carefully. He states that there is abundant 
territory open in his field and he is able to 
make some rattling good contracts. The Man- 
hattan bears a good reputation as a conserva 
tive life insurance company. Colonel Greene's 
permanent address will be at Dallas, Tex., o1 
at the home office. 





PRESIDENT J. A. McCALL ON EXPENSES 





Believes That Under Present Plans of His 
Company a Still Further Reduction Is 
Practicable—State Taxation. 





President McCall in his introduction to the 
“History of the New York Life Insurance 
Company, 1895-1905,” says as to expenses: 

“What remains to be done? Much, no doubt. 
Probably a reduction in expenses of manage- 
ment is most important in the public mind. | 
have never lost sight of this, and it has been 
one of the requirements I have laid upon the 
agency department during every year of the 
past decade. Progress in this direction has 
been slow, but according to state official meth- 
ods of computation, there has been a reduction 
in each year. I have been of the opinion that 
reforms, in order to be effective upon the 
business of life insurance as a whole, must be 
made by a large and growing company. To 
this end, as well as for the benefit of a large 
constituency, I have labored for a large volume 
of business. We have greatly reduced our ex- 
pense rate since 1892, and we believe that un- 
der our present plans a still further reduction 
is ptacticable. We must understand, however, 
that so long as people must be persuaded to 
insure, and so long as state legislators regard 
life insurance taxation as a convenient method 
of raising revenue, the economies of the com 
panies are not, wholly, where they should be— 
within the control of the executive manage- 
ment. But with the benefits of insurance en- 
larged—as they have been—and assured beyond 
question—as they should be—and with all ex- 
penses legitimately incurred, I believe the pub 
lic will regard the money expended for life in 
surance as invested in that which brings tlic 
highest returns both in comfort and in cash.” 











GROWTH OF RESERVE LOAN LIFE. 

The semi-annual examination of the Reserve 
Loan Life of Indiana made by the state in 
surance department showed assets, $1,148,765 : 
reserve, $1,039,477; surplus, $107,410. The 
growth of the company is shown hy the follow- 
ing: Assets, Dec. 31, 1901, $71,127; Dec. 3! 
1962, $114,773; Dec. 31, 1903, $258,277; Dec. 
31, 1904, $791,396; June 30, 1905, $1,148,765 

++ ++ 
WEST LOOMS UP WELL. 

Judging from the New York Life’s bulletin 
on paid business written in July, the west 1 
in good shape. Of the ten leaders in volum: 
of paid business, the first six and the nint! 
are western men, the seventh is a Pittsburg 
man and the eighth and tenth are from Balti- 
more and Philadelphia respectively. In num- 
ber of applications, the first, third, fourth, 
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seventh, eighth and tenth are westerners, the 

second a Canadian, and the fifth, sixth and 

ninth are eastern men. J. J. Parker of Cleve- 

land leads in volume and W. A. Dutcher of 

northern Illinois in number of applications 
++ ++ 


DAYTON DELEGATION. 

The Dayton Association of Life Underwrit- 
ers has elected the following as its representa- 
tives at the convention of the national asso- 
ciation at Hartford: 

De.tecates.—H. D. Keefer, 
William T. Nuttall, Prudential ; 
Horne, Mutual, N. Y.; J 
& Southern; William O. 
tual. 

ALTERNATES.—William R. Sullivan, Travel- 
ers; Milner Brien, New York: Frank I. Brown, 
Franklin; F. M. Thomas, Equitable, N. Y.;. 
R. R. Knowles, Equitable, N. Y. 


Metropolitan ; 
Victor P. Van 
L. Kennett, Western 
Cord, Michigan Mu- 





DELIVERY OF MAIL IS NOT DECIDED. 


Federal Court Has Not Yet Rendered Its 
Opinion as to Contest Over National 
Life Letters. 


The federal court in Chicago has not yet 
handed down a decision on the petition of the 
National Life, U. S. A., to have all mail ad- 
dressed to National Life Insurance Company, 
Chicago, sent to its office. The postmaster- 
general of the United States ruled that mail 
addressed in that way in Chicago should go 
to the National Life, U. S. A., under the rule 
that where mail is addressed to persons or 
corporations of the same name the mail should 
be delivered to the person or corporation who 
secures the largest amount of mail addressed 
in that style. The attorney-general of the 
United States decided that under a later law 
mail addressed to the corporate name of a 
company which had been in business before 
another company of the same name should go 
to the office of the older company having the 
corporate name. Under this ruling all mail 
addressed to National Life Insurance Com- 
pany, Chicago, is going to the office of the 
National Life of Vermont in the Marquette 
building. 

The National Life of Vermont contends that 
the Chicago company is endeavoring to cap- 
ture its corporate name, and if it secures a 
decision to have mail addressed to the Na- 
tional Life Insurance Company, Chicago, de- 
livered to its office it will virtually be taking 
over its name and all mail addressed to the 
National Life Insurance Company in any city 
will be delivered to it. 





VALUATION OF PERSONAL PROPERTY. 
The Illinois Life had its assessment valua- 
tion of $400,000 on taxable personal property 
in Chicago cut down to $70,000. The com- 
pany contended that the valuation placed on 
its property was out of proportion to the other 
Chicago companies. The valuations of the 
oma Chicago companies are: National Life, 
. S. A., $85,000; Federal Life, $50,000; Chi- 
( ago Life, $13,000. The Equitable Life of New 
York had its valuation cut down from $50,000 


10 $25,000. 


++ ++ 


ST. LOUIS WANTS THE CONVENTION. 


All the St. Louis delegates to the annual 
‘onvention of the National Association of Life 
nderwriters have signified their intention of 
‘ing and are using every effort to secure the 

06 convention for St. Louis. It is under- 
tood that they have received many promises 
of support from other delegations and they 
xpress the belief that they have almost a 
ure thing on the meeting. Their main com- 
petitor in the west is the Des Moines delega- 
ion, whose association decided a number of 
months ago to work for the Iowa capital. 

++ ae 
CORD’S NOVEL IDEA. 

Will O. Cord of C. H. Cord & Sons, general 
gents of the Michigan Mutual at Dayton, O., 
went to Port Huron, Mich., with 1,600 Na- 
ional Cash Register Company people. He had 

card, on one side appearing, “Bill Cord’s 
ere for Fun.” On the opposite side was, 
“See Him for Business When You Return.” 





The address of his office was given. 
attracted much attention. 


The cards 





HOLDS BOARD CONTRACTS” ILLEGAL, 





Assistant Attorney-General of Minnesota So 
Rules, But Leaves the Question Open 
for Further Argument. 


Special agents renewal or advisory board 
contracts are declared to be illegal in an 
opinion prepared by Royal A. Stone, assistant 
attorney-general, in response to an inquiry 
from Insurance Commissioner O’Brien of Min- 
nesota. 

Mr. Stone’s opinion, which discusses a spe- 
cial contract issued by the Minnesota Mutual 
Life, is exactly opposite from opinions _given 
previously by Ex-Commissioner Dearth and 
Ex-Attorney-General Douglas, and for that 
reason he has granted the Minnesota Mutual 
another hearing before the opinion will be de- 
clared final. 

If it can be shown that former Minnesota 
commissioners have considered these contracts 
legal and that to reverse that opinion would 
seriously interfere with the management of 
Minnesota companies, it is possible that Mr. 
Stone will arrive at a different conclusion. 

co * 

“My first opinion was prepared on a bare 
contract issued by the Minnesota Mutual, and 
I was asked if that contract were legal,” said 
Mr. Stone. “That was the only question be- 
fore me and after considering it I at first came 
to the conclusion that the contract was in vio- 
lation of the Minnesota laws, for the reason 
that a policyholder who holds a special con- 
tract enjoys special privileges which are not 
enjoyed by other policyholders. 

“It is true that the contract issued by the 
Minnesota Mutual has no connection with the 
policy. The contract is not conditional on the 
holder taking out insurance with the company 
or with continuing that insurance. Within the 
strict technicality of the law the contract itself 
might be held legal, but at most it can only 
be considered a unique plan of getting around 
the law. The law provides that no rebates or 
special benefits shall be given one policyholder 
which are not given another, and while there 
is no legal connection between the Minnesota 
Mutual contract and the policy, the presump- 
tion is that the special contract is held out as 
an inducement to persons who will take out 
insurance with the company. It is not con- 
ceivable that an advisory board member would 
be of great service to the company, if he re- 
fused to subscribe to insurance in the com- 
pany. 

x * * 

“Tt is not my desire, however, to reverse the 
opinion of former executive officials or to in- 
terfere with an established custom. Courts 
frequently accept the interpretation of a law 
made by executive departments, especially 
when the court itself is in doubt as to the 
meaning of the law. For this reason the 
Minnesota Mutual has been given an oppor- 
tunity to establish the fact that former execu- 
tive officials have treated the contract under 
consideration legal.” 

a * 

The question of advisory board contracts 

has been under consideration in the state in- 


surance department ever since Mr. O’Brien 
assumed _ office. Ex-Commissioner Dearth 
considered the Minnesota Mutual contract 


legal, although he was of the opinion that if 
an agent of the company could be caught mak- 
ing a promise that if a prospective policy- 
holder would subscribe to insurance the policy- 
holder would be made a member of the ad- 
visory board, the transaction would constitute 
a violation of the Minnesota anti-rebate law. 
Similar contracts to those issued by the 
Minnesota Mutual have been issued by the 
Northwestern National Life of Minneapolis 


The Security Mutual Life 


is making direct contracts with 
district managers, allowing a 
perpetual renewal interest. 





Our agents soon become 
independent. 


A. B. HOWE, Home Office, "cx'™": 














in Wisconsin and other states. 
the company organized 
bers, the number to be 
bers lapsed or died. ‘These members annually 
shared in the distribution of a fund created 
by setting aside $1 from the premium of every 
$1,000 issued in the state. 


In Wisconsin 
a board of 400 mem- 
decreased as the mem- 





GUARANTEED DIVIDEND POLICY. 

The Minnesota Mutual Life has gotten out a 
twenty-payment life guaranteed dividend pol- 
icy, the dividends being 20 percent of the an- 
nual premiums. There are nineteen annual 
dividend coupons, one of which matures each 
year. At the end of the twenty years the pol- 
icy participates in the extra profits. At age 35 
the premium on a $1,000 policy is $37.26. 

te +e 
HOST AND THE FRATERNALS. 

Commissioner Host of Milwaukee is attend- 
ing the sessions of the National Fraternal Con- 
gress at Mackinac this week. On Aug. 30 he 
will read a paper before the Associated Fra- 
ternities of America at Milwaukee entitled 
“The Future of Fraternal Societies.” 





POINTS OUT FRATERNAL FALLACIES. 


Weaknesses of the System Ultimately Cause 
the Grave Diggers to Find Much Ad- 
ditional Employment. 


The Pheenix Mutual Life bulletin, in point- 
ing out the errors of fraternal insurance, says: 
“Naturally, as a res 
new theories were 


ult of considerable losses, 
advanced and many new 
projects launched. Thus the late seventies 
found several so-called ‘fraternal beneficiary’ 
organizations in the field, proclaiming ‘insur- 
ance at cost,’ ‘no expenses’ and ‘reserves kept 
in members’ pockets.’ All the practical and 
safe methods were laid aside. Men without 
knowledge of mortality experience or actuarial 
science began to do a life insurance business, 
believing it possible to pass about a hat on 
the death of any member and to collect from 
his brothers a sufficient sum to provide for the 
payment of his ‘certificate ;’ but, forgetting that 
men grow old, they failed to provide for the 
future. 
* * * 

“Fraternal benefits in therhselves are most 
commendable and probably date back beyond 
the origin of plain life insurance. They origi- 
nally provided burial and death benefits lim- 
ited to communities where each member was 
known to the other and where each contributed 
a so-called ‘assessment’ on the death of his 
neighbor. So far the project was most com- 
mendable, but the mistake came in urdertak- 
ing to extend these benefits to larger limits, 
laying aside mortality, proper reserves and 
other set principles, and without these attempt- 
ing to do a general life insurance 


business, 
practically guaranteeing certain 


payments at 


death and inferring that the cost also was 
guaranteed. As a result of these errors, there 
are many graves of ‘fraternal beneficiary’ or- 
ganizations that have died from ‘unprovided 
mortality,’ and unfortunately several graves 
are now in process of making for ‘expected 


deaths.’ 
x * x 

“One of these organizations, nearly the old- 
est and perhaps the largest, is now in the death 
throes, and many of its members cannot under- 
stand the situation. A few figures may par- 
tially explain it. This society has been well 
managed. It undertook to provide a young 
man twenty-five years old with a $3,000 insur- 
ance upon the payment by him of $1.16 when- 
ever called for. For a man of fifty-four the 
assessment was $4. The society began to do 
business in 1877. The making of a few figures, 
then, will show that in twenty-eight years, dur- 
ing which time almost $100,000,000 has been 
paid to members (no single claim having been 
for over $3,000), no member has ever paid in 
total dues over $1,600, while the average total 
payment has been greatly below this figure. 
(Those who entered at twenty-five have paid 
in a total of less than $500.) 

“This might mean little if during these 
twenty-eight years provision from payments 
had been made for future clainss, but this or- 
der now has over $700,000,000 insurance in 
force, and its reserve or emergency fund on 
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January 1 was slightly over $2,000,000. While 
it collected last year from its members almost 
$8,000,000 in ‘mortuary’ assessment, there was 
set aside for the future only a little over $60,- 
000; at the same time new risks amounting to 
almost $53,000,000 were added to its already 
large amount at risk.” 





CONTENDS FOR DEFERRED DIVIDENDS. 





Arguments Put Forth by the New York Life, 
One of the Leading Exponents of 
Accumulation Policies. 


The New York Life as one of the leading 
exponents of the deferred dividend plan, pub- 
lishes its arguments for that system of dis- 
tribution as follows: 

“The dividend period of a life insurance 
policy has always been a debatable question 
in the minds of the insured and uninsured. 
Agents for annual dividend companies will 
tell you that the annual dividend contract is 
the ideal one because—(1) A_ policyholder 
can get his hands on his dividends each year. 
(2) In event of the policyholder’s death dur- 
ing the dividend period of the policy the net 
cost of his insurance will be less. 

“Now, in place of theory, let us have the 
cold facts. We believe a deferred dividend 


policy (only another name for an accumulation ° 


policy) is the ideal one because—(1) It hap- 
pily combines the best protection with the best 
investment. (2) The insured, upon complet- 
ing the 20-year deferred dividend period of 
his policy, will receive larger dividends than 
under any annual dividend policy. (3) If a 
man has misgivings about losing his dividends 
(should his death occur between the first and 
twentieth year) he can provide against such 
contingency by adding to his accumulation 
policy the 25 percent mortuary feature, at an 
increase in premium of only 94 cents per 
thousand, under an ordinary life policy at age 
35 for this valuable feature. Wouldn’t any 
nan pay 94 cents per annum for the sake of 
such a handsome guarantee? 
x * * 


“To put the thought in another way: while 
some people may think annual dividend poli- 
cies are best, yet deferred dividend policies 
are proven to be preferable for the foregoing 
and following reasons: 

“Annual dividend policies are neither one 
thing nor the other—neither cheap protection 
nor investment insurance. Everybody wants 
insurance at the lowest net cost; this can only 
be obtained through an accumulation policy, 
because an accumulation policy provides for 
three things, one of which is sure to happen: 
Mature policy in cash, death within the period, 
inability to pay premiums. 

“At the age 35 the expectation of life is 
313% years. Let us assume that 1,000 people, 
at age 35, purchase this year and continue 20- 
year accumulation policies. According to the 
mortality table, at the end of 20 years, 790 of 
these 1,000 policyholders would be living and 
entitled to their individual shares in the ac- 
cumulation funds of the company. Gaged by 
the old standard, ‘the greatest good for the 
greatest number,’ the deferred dividend or 
accumulation policy proves to be the hest for 
these 790 people. You see the ratio of 4 to I 
is in favor of deferred dividends. 

“Deferred dividend insurance provides a 
better investment for the insured; induces him 
to save his money and accumulate it at com- 
pound interest, so that upon the completion 
of a given period, and just at the time of life 
when money is of the most value, he may 
receive in cash his accumulations together 
with the reserve or guaranteed surrender value 
of his policy. Annual dividend policies con- 
stantly tempt the insured to use dividends, so 
that upon the completion of the same period 
all that remains to the policyholder is the 
‘bare pole’—reserve. 

“At least five American life insurance com- 
panies have issued and settled both annual 
dividend and 20-year deferred dividend poli- 
cies. If you were to compare annual dividend 
results with 20-year deferred dividend results 
in any company, you would find the best in- 
vestment in a deferred dividend policy. Such 
a comparison will remove all doubt in the 
mind of an applicant as to the preferable form. 
The evidence is tremendously in favor of de- 
ferred dividends. 

“To illustrate: We have before us the an- 
nual dividend record of a policy issued by one 





of the prominent life insurance companies on 
the 20-year endowment plant, age 37, for 
$1,500. We also have the dividend record of 
this same company tinder a 20-year endow- 
ment policy, 20-year deferred dividend plan, 
age 37, for $1,500. The 20-year deferred divi- 
dend is almost 100 percent greater than the 
sum of the 20 annual dividends. In still 
another company, under the same plan of 
policy, age 35, the amount of the deferred 
dividend exceeds the amount of the 20 annual 
dividends of 120 percent. 

“Where is the man who would not will- 
ingly—yes, gladly—welcome the opportunity of 
making such an investment for 20 years, pro- 
vided his dividend would be 120 percent more 
by waiting that length of time? Yes, even 
50 percent by waiting?” 





NORTHWESTERN NATIONAL’S REPORT. 





Examiner of Kansas Department Verifies the 
Company’s Semi-Annual Statement 
After Long Examination. 





After several months’ work the new officers 
of the Northwestern National Life Insurance 
Company have succeeded in reorganizing the 
company and getting it on what they believe 
to be a sound and permanent basis. The semi- 
annual statement of the company filed with the 
state insurance department shows that the 
company has a surplus of about $44,000 and un- 
assigned profits of $210,709.95. These profits 
include the saving fund of policies in the 
Northwestern Life & Savings, which was ab- 
sorbed by the Northwestern National. 

The statement of the Northwestern National 
shows that the company has $33,426,850 insur- 
ance in force, with admitted assets of $4,191,- 
312.05, and a total amount paid to policy- 
holders and beneficiaries of $5,006,111.50. The 
company wrote during the six months of the 
year about $1,400,000 insurance, and $3,907,974 
lapsed. Many of the lapsed policies were the 
old assessment policies. 

This statement was to have been verified by 
the Minnesota insurance department, and Com- 
missioner O’Brien had arranged with Actuary 
Wolfe of New York to make an examination 
for that purpose, but Mr. Wolfe’s automobile 
accident made this impossible. It has been 
verified, however, by the Kansas department, 
Mr. Upton, the examiner, having spent two 
months going into the company’s affairs. 

“T have not had an opportunity to make a 
detailed examination of the statement, but 
from a cursory review of it I find that the 
company under the circumstances has made an 
excellent showing,” said Insurance Commis- 
sioner O’Brien. “The officers of the company 
are entitled to great credit for working so 
industriously to put the company on a sound 
footing, and I am more confident than ever 
that that result has been accomplished.” 





HARD TO DELIVER POLICIES. 

There is considerable complaint by some of 
the life insurance agents of Chicago over their 
inability to deliver policies just now. They 
find that many of the assured are away on va- 
cation, others are just going and want their 
money, and still others have just come back 
broke. 

+ + 
FRATERNALS AND NEW BUSINESS. 

The North American Union News says: 
“One of the most serious problems that to- 
day confronts the management of fraternal 
societies is how to secure new business. 
Within the short period of five years the 
means and methods employed by fraternal 
societies in promoting the growth of these 
societies have undergone a complete revolu- 
tion. Where formerly thousands of applica- 
tions were secured almost without cost, the 
same result will to-day invite tremendous 
effort and large expense. This changed con- 
dition is not attributable to a lessening of con- 
fidence in these associations, for the official 
reports demonstrate conclusively that the fra- 
ternal system is sounder, safer and financially 
better at this time than ever before in its 
history. What, then, is the true cause of the 
change? Lack of co-operation on the part of 
the membership. The growing disinclination 
to do more than comply with the financial 
requirements, whereas the maintaining of a 
steady continuous growth is just as essential 





to the permanent success and stability of the 
institution as is the payment of the amount 
required to meet the death losses. Through 
mutual effort at a great saving in cost or 
through paid solicitors at a heavy expense 
the new business must be obtained, and it 
rests upon the membership of every society 
as to which method is to be followed. 





SETS FORTH ITS SALIENT FEATURES. 





New York Life Presents Some Points Wherein 
It Claims to Be the Pioneer in 
Life Insurance. 


The New York Life in a recent bulletin pub- 
lishes some arguments whereby it claims to be 
the pioneer. It is reported that agents are 
using this document in competition very effect- 
ively. The arguments advanced are: 

First to declare a dividend; 1846—and has 
declared one in each year since, except in 1852. 

First to eliminate the suicide clause from 
its policies; 1850. 

First to introduce the non-forfeiture fea- 
ture in life insurance; 1860. 

First to issue return-premium insurance; 
1867. 

First to abolish the general agency system, 
and in its stead establish branch offices with 
every agent directly in touch with the company 
and having equal opportunities for personal ad- 
vancement; when Mr. McCall became presi- 
dent in 1892. 

First to grant the world an ideal insurance 
contract—the accumulation policy, with its 
great benefits and provisions; 1892. 

First to guarantee cash loans on accumula- 
tion policies; 1892. 

First and only company to furnish policy- 
holders and public complete detailed informa- 
tion at the beginning of each year, respecting 
every item of its investments, etc.; 1893. 

First to issue a policy that at one and the 
same time insures against death, old age and 
lapse; 1892—any one of these contingencies is 
just as important as the other two. 

First to adopt the anti-rebate platform, a 
great boon to the life insurance profession, 
and of inestimable money value to policyhold- 
ers and agents; 1893. 

First to devise through Nylic a system of 
rank and rewards for fieldmen, whereby faith- 
ful service and steady production secure a 
definite income in addition to regular commis- 
sions; 1895. 

First to devise and carry out a comprehensive 
system for insuring sub-standard risks, a boon 
to policyholders and agents by bringing the 
benefits of life insurance within the reach of 
many theretofore refused insurance; 1896. 

First to adopt the club idea and conven- 
tions, i. e., $200,000 and $100,000 clubs, sub 
sequently followed by field competition and 
contests to teach the value of steadiness and 
persistence; 1896—not junketing trips, but 
valuable conventions which develop and edu- 
cate the man. 

First to issue policies incontestable from the 
inception of the contract, and with no condi 
tions except due payment of premiums; 1899 

First to make accumulation policies non 
forfeitable from the inception of the contract ; 
1890. 

First to submit to examination by a com 
mittee appointed by European governments; 
1899. 

First to issue a policy that was a complete 
contract in itself; 1899. 

First and only company to comply with all 
sound insurance laws, regulations, require 
ments, throughout the world, thus safeguard 
ing its business and investments and operat- 
ing to the mutual good of policyholders and 
agents; also voluntarily eliminating stocks 
from its investments for all time; 1899. 

First to assemble a body of statistics from 
which it makes a scientific valiue of lives and 
classifies risks, taking into consideration fam- 
ily history, personal record and occupation, 
thereby ‘assuring to policyholders absolute 
equity; January 1, 1904. 

First and only company to give fullest pos 
sible publicity to its internal affairs by 2 
series of mutuality bulletins going into minut: 
details about the company’s management 
election of its board of trustees, care of its 
funds, compensation of its executive officers. 
methods of voting by policyholders, etc.., 
1905. 

First company in this state to demonstrat: 
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the pure democracy of purely mutual life in- 
surance by enacting voluntarily a by-law pro- 
hibiting officers, employes and agents of the 
New York Life from acting as proxies for 
members, thus placing the managing power 
wholly in the trustees’ hands through the 
votes of policyholders; 1905. 





ORGANIZE THE UNDEVELOPED FIELD. 


Work Done by Leonard & White for the Se- 
curity Trust & Life in the West 
and Southwest. 





Leonard & White, the ficld men of the Se- 
curity Trust & Life, who have been engaged 
in organization work from the Pacific coast to 
the Mississippi river and down in Texas, have 
moved their headquarters from Kansas City 
to Chicago. W. L. White of the firm will 
spend part of his time in Chicago directing the 
field forces, while his partner will remain in 
Texas to conduct the organization work there. 
The firm organized Wisconsin for the Con- 
servative Life and then were taken by the Se- 
curity Trust & Life to develop its far western 
field. They have been successful in this pro- 
motion work and as soon as they get a state 
well organized select a manager for it and turn 
the machinery over to him. 





$100,000 CLUB AT NIAGARA FALLS. 





Illinois Life’s Star Men Leave for the Annual 
Convention—Some of Them Made 
Splendid Records. 


The $100,000 Club of the Illinois Life left 
Chicago last night for Niagara Falls for the 
annual convention. The officers of the club 
this year and their personal paid for business 
during the year ending July. 31, pro-rated 
where less than an annual premium was col- 
lected, are as follows: President, Mark B. 
Lockyer, Philadelphia, $321,000; first vice-presi- 
dent, Thomas J. Cocke, New Orleans, $196,000 ; 
second vice-president, Guy M. Withers, St. 
Louis, $153,750; third vice-president, James C. 
Tumlin, Atlanta, $129,750. 

The following are the members of the club 
from various states: 

Georgia—J. C. Tumlin. 

Illinois—L. Altendorf, B. F. Bradbury, T. N. 
Childs, M. G. Lamb, J. M. McDonald, H. 
Sterchi, E. C. and J. C. Wharf. 

Kansas—Lee Maxey, W. B. Merrick. 

Louisiana—T. J. Cocke. 

Michigan—A. T. Hagerman, T. J. Hender- 
son, B. H. Prather. 

Missouri—W. B. Davis, G. M. Withers. 

Ohio—L. A. Griffin. 

Pennsylvania—M. B. Lockyer, C. I. Wester- 
field. 





SATISFIED WITH RESULTS. 

The Canada Life has gotten out an elab- 
orate booklet giving letters from policyholders 
who express satisfaction as to its tontine divi- 
dend results and profits applied in various 
ways. In some cases the cash values now 
available are greater than the original esti- 
mates. 

+e = + 
GIRARDIN’S GOOD RECORD. 

Jules Girardin, Illinois manager of the Phe- 
nix Mutual Life, says that 90 percent of the 
policies written in his agency during the last 
five years are still in force. That is the kind 
ot business to get. 

++ ++ 
WANTED THE FIRST EXAMINATION. 

President McCall of the New York Life 
ays to the agency force 2s to the proposed 
examination by western commissioners: 

_ “I am pleased to advise you that at a con- 
ference, which I invited, of the insurance com- 
lissioners of Tennessee, Kentucky, Minnesota, 
Wisconsin, Nebraska and Louisiana, held at 
his office Aug. 11, our invitation to examine 
his company was accepted. The general in- 


vestigation of all life companies ordered by 
the legislative committee of the state of New 
York will soon be under way; the cxamination 
hy the state commissioners named will follow 





under a plan of interstate investigation of life 
companies. I asked that the New York Life 
might be the first to be examined “pursuant to 
this arrangement, and the commissioners 
agreed to the request.” 

+ + 


WANT INVESTIGATION MADE. 

The auditor of Indiana has been asked to 
conduct an official investigation of the Amer- 
ican Mutual Life of Elkhart, Ind., an assess- 
ment company organized in 1893. The conten- 
tion is made that its business is not being con- 
ducted legally. Several suits have been 
brought against the company, and it is charged 
that death claims have been scaled. 





HENRY BOHL EXPRESSES HIS VIEWS. 





Is Opposed to Federal Supervision, Deferred 
Distribution and Operations in Foreign 
Fields by American Companies. 


Henry Bohl of Columbus, veteran life man, 
but not now in the harness, is out in the daily 
press with a statement opposing national su- 
pervision of the insurance business. The 
statement was called out by an interview in 
which Maj. James B. Day, manager of the 
lravelers of Columbus, advocated federal su- 
pervision. Mr. Bohl contends that it is better 
to have forty-five state departments looking 
after the business for the people than one 
federal department. He says that it will be 
easier for companies desiring certain legisla- 
tion to get it than if they had to go to all 
the states. Defects, he says, will be more 
readily discovered when so many are inter- 
ested. So far as examinations are concerned, 
Mr. Bohl says that a number of departments 
may combine and thus lessen the cost to the 
companies. 

Going further, Mr. Bohl says that there will 
be legislation this winter that will be more 
valuable than the organization of a federal 
department, and this he believes will be to 
annul the authority of companies to issue 
tontine policies. He does not believe people 
are paying too much for insurance, but at the 
same time they should have any unnecessary 
portion, with other accumulations, returned 
as dividends annually. He thinks there should 
also be legislation to prevent American com- 
panies from operating in foreign countries; 
their money should not be subject to foreign 
risks of any kind. Mr. Bohl also says that 
too much money is going to New York. Com- 
panies ought to be organized in other sec- 
tions so that the money could be kept nearer 
home. 





NEW SOUTH CAROLINA COMPANY. 

A number of South Carolina capitalists are 
interested in the organization of a new life 
insurance company with a capital of $100,000. 
Organization has not yet been completed but 
it is announced that headquarters will be in 
Columbia and that the promoters will shortly 
meet to elect officers and directors. 

++ ++ 


RATES ARE TOO LOW. 


One of the officials of the Modern Wood- 
men of America says: 

“Will it ever be necessary for the Modern 
Woodmen of America to further increase 
their rates? I am afraid I will have to an- 
swer honestly, yes. Yet without taking into 
account the growth of the society and the tak- 
ing in of younger blood, the Modern Wood- 
men can operate on the present rate tables 
for some time, but sooner or later rates will 
doubtless be readjusted and the society will 
be in a position then to prepare a new table, 
which will be absolutely safe and permanent 
for all time to come. The hardest thing fra- 
ternals of standing have to contend with to- 
day is the organization of new fraternal so- 
cieties operating on an inadequate, too cheap, 
basis.” 





E. P. Babb has terminated his contract with 
the Mutual Life at Keyser, W. Va. He is 
succeeded by George B. Newhouse, who be- 
comes special agent for Mineral, Grant, Hardy 
and Hampshire counties. Mr. Newhouse for- 
merly represented the New York Life in this 
territory. His agency also represents the New 
York Casualty. 








LIFE NOTES. 


The Reserve Loan Life of Indianapolis has 
been admitted to Ohio. 

The Central Life of Iowa wrote $330,400 the 
first fifteen days in August. 

Harry C. Carr of Charlotte, Mich., has ac- 
cepted a position in the Chicago offices of the 
New York Life. 

Frank W. Pugh has left the Springfield, IIl., 
News to become an agent for the New York 
Life in that city. 

Fire did~ several hundred dollars’ damage 
to the residence of E. N. Sorrels, a life in- 
surance agent at Mattoon, III. 

The Southwestern Mutual Life. & Indem- 
nity Company of Muscogee, I. T., is being or- 
ganized with a capital of $150,000. 

Charles D. Norton’s general agency of the 
Northwestern Mutual Life at Chicago wrote 
$1,200,000 in new business in July. 

With about two exceptions, life companies 
have continued writing new business in New 
Orleans during the yellow fever troubles. 

Officers of the Commonwealth Life of 
Louisville, are studying the requirements of 
various states with a view to entering some 
new territory. ; 

E. E. Simpson of Watertown, S. D., gen- 
eral agent of the Fidelity Mutual, has re- 
signed and signed a contract with the Cen- 
tral Life of Des Moines. 

The business of the Security Mutual in the 
central states, according to Agency Director 
Boswell, has shown an increase of over 50 per- 
cent the past few months. 

The Chicago Life has appealed from the de 
cision of the board of review at Des Moines, 
assessing it $12,482. The company claims the 
money belongs to its policyholders. 

The $100,000 and $200,000 Clubs of the 
American Central Life are meeting at Lake 
Manitoua, Ind., this week. About a hundred 
members and their families are present. 

Jay Dwiggins succeeds J. W. Hicks as man- 
ager of the Phoenix Mutual for San Fran- 
cisco and northern California. He will have 
headquarters in the Claus Spreckels building. 

J. J. Mooney, the veteran state agent of the 
Michigan Mutual for Ohio, who has been 
seriously il] at his home in St. Marys, has, so 
far recovered as to be able to be up and 
about the house. 

Mrs. Henry M. Kidder of Chicago, mother 
of Pancoast Kidder, manager of the Mutual 
Life at Syracuse, N. Y., died this week at 
Carlsbad, Germany, whither she had gone in 
search of health. 

The Illinois Life and the old Mutual Life 
of Kentucky have brought suit against the 
state treasurer and the insurance commissioner 
of Kentucky, seeking to take down $100,752 of 
the Kentucky deposit of $211,000. 

Lee F. Mitchell, formerly assistant cashier 
of the Chicago & Alton Railroad in East St. 
Louis, has been appointed manager of the St. 
Louis agency of the Illinois Life, with offices 
in the Missouri-Lincoln Trust building. 

H. W. Le Sage Ten Broek, who some time 
ago resigned as superintendent of the Metro- 
politan at Grand Rapids, Mich., last week 
signed a contract as general agent of the Mu- 
tual Life, with headquarters at Grand Rapids. 

Dillhoff, Riedinger & Schweer of Cincinnati 
have been appointed general agents for the 
Fidelity Mutual Life. Offices have been 
opened in the First National Bank building, 
which also contains the state agency of this 
company. 

William Boswell, agency director of the Se- 
curity Mutual Life at Cincinnati, states that 
on between $6,000,000 and $7,000,000 of risks 
in force on his books the mortality so far this 
year has been but 10 percent of the tabular or 
accepted losses for that territory. 

The General Managers Association of the 
Pheenix Mutual Life presented Dr. George 5. 
Miller, superintendent of agents, with a mag- 
nificent gold watch on his thirtieth anniversary 
with the company. The general agents each 
sent him a telegram on that day. 

Many of the managers of the Security Mu- 
tual Life in Louisiana and adjacent states are 
tinable to reach their homes on account of the 
quarantine rules. These managers attended 
the agency convention at the home office in 
Binghamton and most of them are lodged in 
Chicago. 
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MEETING OF DETROIT CONFERENCE. 





Excellent Program of Papers and Talks Is Pre- 
pared for the Annual Convention at 
Niagara Next Week. 


The Detroit Conference will meet at 
Niagara Falls, Aug. 29-31. In addition to the 
reports of officers and committees, the follow- 
ing is the program: 

Reading of papers: 

(a) “The Insurance Lapse (An Analysis),” 
H. Jones, Equitable Accident. 

(b) “Thoughts on Industrial Health and Acci- 
dent Insurance,” Louis Hl. Fibel, Great East- 
ern Casualty. 

(c) “Committee on Law—lIt’s Necessity, Ete.,” 
John J. Lentz, American Insurance Union. 

(d) George E. MeNeill, Massachusetts Mutual 
Accident. 

Report of committee on classifications. 
Claims : 

(a) “Claim Centers,” M. K. Gordon, 
aminer, North American Accident. 

(b) “Premium Payments and Advance Settle- 
ments,” W. H. Chatfield, claim examiner, 
Pheenix Accident & Sick Benefit. 

(c) “Disabilities—Immediately Disabled, Partial 
Disability, Total Disability,’ L. E. Brown, 
claim adjuster, Continental Casualty. 

(d) “Law Suits,” F. 8S. Dewey, secretary, Na- 
tional Casualty. 

(e) “Indemnity for Illness,” J. A. MeCoy, claim 
adjuster, United States Health & Accident. 

(f) “Notices and Blanks,” D. W. Hakes, claim 
examiner, General Accident of Philadelphia. 
Report of Nominating committee; election of offi- 
cers; report of place for next convention com- 

mittee. 


Wm. 


claim ex- 





SECRETARY HALEY IS DEAD. 


F. E. Haley, secretary of the Iowa State 
Traveling Men’s Association, died Tuesday 
morning in Toronto. He was one of the most 
successful accident insurance men in the mu- 
tual branch of that business. There are 30,- 
000 members in the company which he had 
built up, all traveling men. Mr. Haley’s re- 
mains will be interred in Des Moines. 

No successor as secretary is mentioned yet, 
but it is expected there will be several, as the 
office has paid $5,000 

+t ++ 
WILL NOT LOSE MUCH. 

It is not thought that the Fidelity & De- 
posit and the American Bonding, sureties on 
the state depository bond of the Western Pank 
of Denver, Colo., which recently made an as- 
signment for the benefit of its creditors, will 
lose more than a few thousand dollars each. 
At one time the state treasurer had a large 
amount of money on deposit with the bank, 
but withdrew the great percentage of it a few 
days before the collapse came. 

+ + 
PREFERRED’S CONDUCTOR POLICY. 

The Preferred has gotten out a new policy 
for steam railroad conductors which pays 
$4,000 death indemnity, both eyes, both hands, 
both feet, hand and foot, $2,000 for either 
hand, $500 for one eye, $20 a week total 
disability (limit 52 weeks), $10 a week par- 
tial disability (limit 26 weeks). It costs $12 
and covers accidents of travel of all kinds, 
hotel and theater fires. Half the benefits are 
given for $6. 

++ ++ 
FLYWHEEL INSURANCE. 

Only one company, the Fidelity & Casualty, 
issues fly-wheel insurance, because only one 
man can write it. He is monarch of all his 
inspectors survey; his right there is none to 
dispute. Two years ago he was a professor 
in a small engineering college, with some 
theories and figures of his own about fly- 
wheels. 

His success is largely due to his own for- 
mula, for fly-wheel insurance is almost pure 
mathematics. When a wheel is revolved at a 
high enough speed the centrifugagl force ex- 
ceeds the centripetal and the wheel flies apart. 
Solid cast-iron explodes when the speed at 
the rim is, roughly, three miles a minute. A 
thick rim explodes just as easily as a thin 
one of the same material. Wood explodes at 


a greater speed, jointed iron at a less. 

The underwriter allows a rim speed of a 
one-third the explosion rate, 
This 


mile a minute, 
as a safe limit for solid iron wheels. 





permits a two-foot pulley wheel sixteen revo- 
lutions a second, while it keeps a sixteen-foot 
fly-wheel down to two. A jointed wheel is 
allowed still less. The underwriter has only 
to name the number of revolutions he author- 
izes, and to proportion his premium to the size 
of the wheel. The larger the wheel of course, 
the more destructive its explosion.—Detroit 
Free Press. 
++ ++ 


COMPANY CLAIMS THE AGENTS. 


According to a statement issued by the 
United States Fidelity & Guaranty Company, 
95 percent of the company’s agents in the 
northwestern territory have signed to remain 
with the company. This field was formerly in 
charge of the Fred L. Gray Company of Min- 
neapolis, as managers. It is announced that 
on and after Sept. 1 all agents in this terri- 
tory will report direct to the home office. 





WILL TAKE UP ACCIDENT REFORMS. 





Chairman Alexander of the International Asso- 
ciation’s Executive Committee Will Calla 
Meeting Next Month in New York. 





Chairman H. G. B. Alexander of the execu- 
tive committee of the International Association 
of Accident Underwriters will call a meeting 
of the committee in New York to be held next 
month. At that time methods will be dis- 
cussed to secure the reforms advocated at the 
last meeting of the association. Mr. Alexander 
can be couuted on to do some fine work with 
his committee this year. He is one of the 
strong factors in the association, and stands for 
the best there is in the business. 





LIABILITY CONDITIONS SERIOUS. 

While the liability conference is pretty much 
of a dead letter, yet its four members do not 
go after each other’s business. A meeting of 
the conference will be held next month, when 
it is expecied the manual will be withdrawn 
and a free fight entered into. 

The situation everywhere is deplorable, some 
of the newer companies in the business being 
especially keen to take business at any rate. 
The general opinion is that utter chaos will 
soon prevail in the liability field, which will 
mean the survival of the fittest. 

t+ ++ 
TITLE GUARANTY & TRUST CHANGES. 

George T. Parker, who for the past three 
years has represented the Title Guaranty & 
Trust as its general agent in Washington, 
D. C., has just been appointed resident vice- 
president and general agent for the same com- 
pany for Philadelphia and all points in east- 
ern Pennsylvania, and is fitting up~ offices in 
the Pennsylvania building, Philadelphia. 

Clarence S. Parker, of the firm of Parker 
Brothers, surety brokers, Washington, D. C., 
has just been appointed Pacific coast execu- 
tive special by the home office of the Title 
Guaranty & Trust. William R. Parker, of the 
same firm, has been made secretary of the 
Philadelphia office of the Title Guaranty & 
Trust. 

++ oa 
COMBINES TWO BRANCHES. 


The Standard Accident of Detroit, which 
carried on its industrial department separate 
from its commercial branch, so far as its 
agents were concerned, has decided to combine 
the two departments in the field in many in- 
stances, owing to the friction that naturally 
arises between the two sets of agents. Its 
industrial feature is growing very nicely. 

++ ++ 


HANLY WINS FIRST PLACE. 


M. J. Hanly, resident manager of the Gen- 
eral Accident of Philadelphia at Columbus, 
O., was the winner of the prize offered for 
the largest volume of business written and 
paid for during July. The time allowed for 
collection and payment of premiums expired 
on Aug. 15. In the month Mr. Hanly wrote 
in the neighborhood of $1,200 in premiums. 
W. A. Miller, resident manager for Chicago, 
stood second in the contest. Mr. Hanly’s 
work breaks all records in the history of the 
company. He has been in the accident busi- 











ness many years and has always been a large 
personal writer, depending more upon himself 
than upon solicitors. 





ACCUMULATION CLAUSE DISCUSSION. 





While Agents Regard It asa Strong Feature 
in Holding Business, Most Compa- 
nies Think It Too Expensive. 


The agent prefers the accumulation fea- 
ture to all other accident policy fringes. It 
is a factor in holding business. The assured 
realizes that he has a dividend that is valu- 
able and in almost all cases the agent can 
make the policy stick when it is in danger of 
lapsing or being twisted. 

Most companies declare it is the most 
expensive end of the policy adornment and 
in time will be sure to run the loss rate up 
several notches. Certain it is that the liabil- 
ity is increasing rapidly on account of the 
accumulation clause without additional pre- 
mium, 

A few years ago the death claims of an 
accident company ran from 25 to 33% per- 
cent of its total claims. Now this ratio is 
increasing. It is predicted that when the 
full effect of the accumulation clause is 
felt the death claims will run over 50 percent 
of the total claims, and that means a material 
rise in the loss ratio thermometer. This 
increasing loss ratio, most companies argue, 
will not be overcome by the greater persist- 
ency of business. In other words, it is 
held that the accumulation is too great a 
gift for holding business. 

The Mentor (O.) and Harrisburg (Pa.) 
wrecks showed the possibilities of the fea- 
ture. Many extra thousand dollars were paid 
on account of the extra accumulations. The 
subject of eliminating the clause will be fought 
out among the companies. 





PULLMAN CARS NOT COMMON CARRIERS. 


The accident companies are interested in a 
recent decision of the State Board of Railroad 
Commissioners in Kansas to the effect that the 
Pullman Company is not a common carrier. 
In that case it was held that the company 
charged excess rates in Kansas. It was dis- 
missed, the board holding that the company 
did not come under the provision of the Kan- 
sas law applying to common carriers. The 
attorneys for the Pullman Company contended 
in their answer that the company was not a 
common carrier and the decision of the board 
confirmed their position. The accident com- 
panies pay double indemnity if death occurs 
on a common carrier, and this decision may 
have some effect in that direction, but it is 
not likely to. 

++ ++ 
ILLINOIS AS AN INDUSTRIAL FIELD. 

Illinois has not been cultivated as closely by 
the industrial accident and health companies as 
have other states. In Michigan, Wisconsin, 
Iowa, Indiana, Minnesota and some of the 
other western states there are a number of 
home mutual companies who go over the field 
with a fine tooth comb. There is only one 
mutual company of any consequence in Illinois, 
it being the American Mutual Benefit of Chi- 
cago. This company has absorbed three or 
four other associations that formerly were en- 
gaged in this work. The American Mutual 
Benefit is a member of the Detroit Conference. 
It has a good business on its books and enjoys 
a splendid record. It finds the state outside of 
Chicago the most profitable field in which to 
operate. 

++ ++ 


FEATURES OF PREFERRED’S POLICY. 


There has been some inquiry concerning the 
points covered by the Preferred’s “special 
eclipse” policy. It costs $25 a year. Its fea- 
tures are: 

It gives the 10 percent accumulative and 
the $5,000 beneficiary benefits, as well as all 
other features for the usual premium of $5 
per $1,000; it accumulates 10 percent for fiv: 
years at no increase in premium; it pays $2,500 
for either hand or foot; double benefit clause 
does not require insured to be in a place regu- 
lary provided for passengers; it does not re- 
quire the conveyance to be provided by a com- 
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mon carrier; it does not require the insured 
to be in a burning building at the commence- 
ment of the fire; it indemnifies for partial dis- 
ability from 25 percent to 75 percent of total 
disability benefit, so that insured is not forced 
to accept 40 percent if disabled 75 percent; its 
partial disability benefit is determined by the 
extent and severity of the injury, and not de- 
termined by the company; it pays full death 
benefits for sunstroke, freezing and involun- 
tary inhalation of gas, not 50 percent; it pays 
for medical attendance when injury is not 
disabling, yet requires such attention; it pays 
full indemnity, single or double, regardless of 
insured’s income; it pays both death losses un- 
der the single (or double) and beneficiary 
features; its change of occupation clause does 
not contain the words “while doing any act or 
thing pertaining to any more hazardous occu- 
pation;” it does net require notice if other 
insurance is taken, nor if the insured changes 
the duties of his occupation; it allows thirty 
days for notice of injury—not ten days or 
immediate notice ;‘it pays indemnity claims of 
long duration, each thirteen weeks, thus not 
requiring the claimant to wait until cessation 
of disability, which, in event of 200 weeks’ dis- 
ability, would be very unfair to say the least. 





CASUALTY NOTES. 


The United States Casualty is contemplating 
increasing its capital to $400,000. 

L. Stafford has taken the agency of the 
North American Accident at Keyser, W. Va. 

The attempt to form a plate glass agree- 
ment in Baltimore has been abandoned, owing 
to the refusal of the Philadelphia Casualty 
agent to sign. 

W. R. Bazzle of Keyser, W. Va., formerly 
with the New York Life, has become agent 
of the Empire Casualty Company of Parkers- 
burg at Keyser. 

The Burglary Underwriters Association 
will meet in New York instead of Baitimore 
on Friday. It will consider bank business 
and outside competition. 

The Iron City Health & Accident of Pitts- 
burg has been licensed in Pennsylvania. J. 
Rogers is the general manager. Its headquar- 
ters are in the Columbia Bank building, Pitts- 
burg. 

The American Fidelity Company of Mont- 
pelier, Vt., will seek admission to Missouri 
to transact accident and health, liability, fidelity 
and surety, theft, burglary and larceny insur- 
ance. 

J. Michelstetter of Milwaukee, one of the 
Central Accident’s hustlers, went to Bay City, 
Mich., and wrote $760 in premiums in two 
days. He has written as much as $1,000 a 
week in country towns. 

New York advices say that when the pres- 
ent contract with the United States Fidelity 
& Guaranty expires, the Fred L. Gray Com- 
pany of Minneapolis will represent the burg- 
lary branch of the National Surety in the 
northwest. 

The Missouri department has licensed the 
Missouri Indemnity Company of St. Joseph 
to do business as a fraternal association. The 
association will transact a fraternal accident 
business. It is promoted by S. B. Clapp, a 
prominent insurance man of St. Joseph. 

‘The Standard Accident has decided to issue 
policies on miners in Colorado. It has always 
reearded this business with apprehension, but 
it is thought that with certain safeguards it 
can be written with a profit. The Travelers 
has the largest miners’ business in Colorado. 

_M. Norris, agent of the United States 
Fidelity & Guaranty at Mason City, Ia., has 
landed some $2,000,000 of the depository bond 
business of the Modern Woodmen of America. 
The funds of the Woodmen are required to be 
deposited in banks which are willing to fur- 
nish corporate surety. 

Of the Cincinnati banks all but three or 
four carry bonding insurance on their officers 
anil employes. Of the banks that do carry 
this insurance, the Atlas National probably 
carries the largest line. The Second and 
Fourth National and the S. Kuhn’s Sons bank 
carry no bonding insurance, while the Third 
National is said to carry but a very small 





George Barley, now New Jersey special of 
the Phenix of Brooklyn, is transferred to East- 
ern Canada, with headquarters at Toronto. 












SOME DEVELOPMENTS 








# IN CREDIT INSURANCE, | 





The credit insurance proposition has re- 
ceived an impetus since the London Guarantee 
& Accident took up the cause, owing to the 
collection system adopted by the company in 
connection with its credit bond. As is known, 
the London Guarantee merely writes the poli- 
cies. The agency and adjustment work is 
carried on by the Credit Insurance Adjust- 
ment Company. A chain of lawyers have been 
engaged all over the country who are to act 
as agents for the adjustment company and 
also to make collections. Credit underwriters 
connected with other companies are watching 
the scheme with interest, as they declare that 
the turning over of collections to an inde- 
pendent company will not be popular with the 
assured. It is argued that a house in the 
development of its business has to pursue a 
diplomatic policy in regard to collections. The 
Credit Insurance Adjustment Company re- 
quires that all overdue accounts be turned over 
to it for collection and if not paid the London 
Guarantee will not be liable for loss. Other 
credit underwriters contend that houses de- 
sire to keep their collections close at hand 
and follow their own system. It is claimed 
that they do not want these bills to get out 
of their hands. The London Guarantee holds 
that a credit bond must carry with it some 
service and the collections be made by ex- 
perienced hands in order to reduce the bad 
debts and thus in time decrease the initial 
loss. The London’s plan contemplates a serv- 
ice similar to employers’ liability insurance 
where the liability company deals with the 
injured party, all notices of claims and suits 
to be turned over to the liability company. 
The assured is thus relieved of litigation and 
settlement of claims. The London declares 
that this same method might be carried out 
successfully with credit insurance, the service 
rendered being as essential as the indemnity. 

* * * 


Another point made by other credit com- 
panies is that in having lawyers act as agents 
as well as handling collections, the most 
money will be made out of collections; and 
these lawyers will not be as careful in the 
selection of business as they otherwise would, 
as they feel that in case of bad debts they 
will make money any way on the collection 
end. The London meets this argument with 
the claim that these lawyers will not descend 
to such tactics, and careful underwriting at 
the home office will eliminate undesirable 
risks. 

The entrance of the London into the credit 
field is the most important development in 
that line for some time and its new system 
will be watched eagerly by all. If it can 
carry out successfully its plan of service and 
reduce the initial loss, it will mean a revision 
of credit insurance plans. 

e+ * 


Credit insurance wiil probably never assume 
such large proportions as many of the other 
lines of underwriting on account of the 
limited field. Credit bonds can only be writ- 
ten for manufacturers, jobbers and wholesale 
people. If all these took insurance, the an- 
nual premiums in this country would be about 
$20,000,000. The domain, therefore, is not 
sufficiently large to invite many companies, 
and the hazardous nature of the business will 
also be a bulwark against capital being in- 
vested in credit companies. Even now it is 
more or less experimental and business in- 
terests have not sufficient confidence in the 
ability of credit companies to withstand a 
large panic to give it their unbounded faith. 
A run of hard luck in the way of heavy losses 
means considerable to a credit company. Busi- 
ness conditions are fickle, but even with these 
the credit companies feel that with the present 
system and the wide distribution of business 
they will be able to cope with any situation 
that may arise. 

x * * 

Credit insurance is of such a character that 
only specially trained men will be able to 
solicit it. It can never be handled by local 
agents the same as fire, life or casualty. While 
the rates per thousand are fixed, the solicitor 
must determine the initial loss and the con- 
ditions under which the policy will be written. 
This requires expert knowledge and experi- 





ence. The American Credit Indemnity Com- 
pany in Chicago and New York conducts a 
school for solicitors, requiring them to attend 
it for some weeks before they are even allowed 
to go into the field. They are thus carefully 
developed into trained agents. 

i 


Credit insurance is still in the pioneer stage 
and the companies find it necessary to do much 
educating before business people will agree to 
take out a bond. The failure of companies 
writing this class in the past has been a handi- 
cap in many ways. The companies are be- 
ginning to seek business outside of the large 
cities, and while such risks are scattered they 
are profitable from a company standpoint but 
are expensive for the general agent who is 
working on a commission basis. The expense 
in soliciting the risk is heavy. The companies 
find, however, that the so-called country busi- 
ness is more persistent. Country houses are 
more conservative than in cities where fre- 
quent conferences are held. The credit men 
in the country are not of such a high grade 
as those in the city houses. Their avenues of 
information are greatly restricted and hence 
they do not take the chances they would if 
located in a metropolis. 

*x * * 

Credit companies have found that classes 
of business where the profits are large require 
the most conservative treatment. Liquor 
houses, patent medicine establishments and 
others of that character belong to this class. 
Where the profit on a sale is large, an estab- 
lishment can afford to take far greater chances 
than where it is working on a narrow margin, 
and hence the bad debts in the large profit 
concerns are likely to be heavier. 

= cS a 


The brightest minds in the credit business 
see that if the credit bond can be used as col- 
lateral at banks it will open an enlarged field 
for this branch of indemnity. Every estab- 
lishment that carries a credit bond, or is in 
line for such, has a certain amount of floating 
capital in the way of accounts on its books 
which are useless so far as putting this tied-up 
capital in operation is concerned. If, how- 
ever, banks would get to a point where they 
would appreciate the fact that a credit bond 
would protect them against loss, the holder of 
such indemnity could go to the banks and 
borrow money on it and thus put into play 
his capital tied up in running accounts. This 
is the end that the credit underwriters are 
seeking, and when that point is reached credit 
insurance will be much more popular. 


‘Talks with Personal 
a» Accident Agents. 








Field men of accident companies find it hard 
sledding to get agents in the country. There 
is always hot competition. Fire and life 
agents only give accident a small part of their 
time. An accident man writes a few risks 
and quits. It takes work to make him stick. 
The registry companies seem to be gaining 
ground, because their wares are cheap, and 
hence attract the masses. In rural communi- 
ties the dollar a month disability contract is 
popular, but the commission is small to agents. 


James A. Rhodes of Dallas, Texas, the state 
manager of the North American Accident, is 
like the proverbial Cascarets, he works while 
others sleep. Some time ago he visited the 
home office and Secretary Forrest took him to 
the theater. The latter heard a conversation 
transpiring and noticed Mr. Rhodes engaged 
in writing an application for the man seated 
next to him. Rhodes always makes a profit. 
He is death on fraudulent claims. He is 
willing to give a claimant all he deserves, but 
he is like forked lightening when he scents a 
grafter or dishonest claimant. Then he 
bristles up and wages war. Rhodes is a born 
accident insurance man. 


Some of the courts have not dealt with the 
policy contracts where partial benefits are 
paid as the companies construed them. For 
example, some companies pay partial death 
indemnity for sunstroke. A Chicago court 
held that placing this feature in the contract 
made the company acknowledge it as an acci- 
dent, and the assured had the right to expect 
weekly indemnity, because nothing was said 
about it. 
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DUTY OF A LIFE AGENT. 

(Continued from Page 9.) 
is earning $1,000 per year, would feel that he 
was carrying a very large amount of insurance 
if he were to take out $100,000, yet the inter- 
est on $10,000 would not enable his family to 
live, after his death, as they had lived when 
he was making provision for them. If a man 
has no other provision for his family than his 
insurance policy in case of his death, he ought 
to carry at least $10,000 of insurance for 
every $1,000 that he is capable of earning while 
he lives. 


a 
Third. We have the man who has abund- 
ant means, and can make adequate provision 


for the support of all who are dependent on 
him without investing in an insurance policy. 
Are there any reasons why such a one should 
take out insurance? This question could only 
be answered in the conercte. If a man’s prop- 
erty is in the form of government bonds, or 
similar securities, no protection that an insur- 
ance company can offer would be any better. 
3ut if a man is engaged in business, he never 
knows when misfortune may come, and he only 
acts prudently when he puts at least a part 
of his wealth.in life insurance or somcthing 
that is entirely separated from alli ordinary 
business risks. An insurance agent need not 
hesitate about urging a man of large means 
to invest a part of the means in an insurance 
policy. Every good company has policies that 
will provide for the best possible distribution 
of large wealth. 
* * * 


Fourth. We sometimes hear a man say, “My 





Life insurance solicitors will find a prac- 
tical assistant in Psychology of Soliciting 
by John I. Harden, an application of 
mental laws to the art of canvassing, giv- 
ing the solicitor practical directions for 
using his mental powers most effectively 
towards securing applications. 

As a mechanic must understand his 
tools so should the solicitor understand 
his resources. 

Psychology of Soliciting was written 
for the purpose of imparting this knowl- 
edge. 

A practical book for practical men. 

Handsomely bound in flexible leather. 
Price, $1.00 

THE WESTERN UNDERWRITER Co., 
145 La Salle St., Chicago. 








The Washington Life 
Insurance Co, ®s"gaste 


JOHN TATLOCK, President 
NEW PLAN FOR AGENTS 


A salaried contract whereby a permanent 
increasing income is accruing. 


Get in line with our civil service plan 
with one of the old established companies. 


Write for particulars. 
DAVIS & McGREW 


State Managers for Illinois and Wisconsin 
153 LaSalle St., CHICAGO, ILL. 








The Peerless Moistener 





For Moistening 
STAMPs. 
ENVELOPES, 
LABELS, ETC. 
Also useful to 
Cashiers and 
others in the hand- 
ling of currency 


Simplicity, Utility and Economy Combined 


This little device, made of aluminum, is neat, in- 
expensive and serviceable. Never clogs up or gets 
out of order. 

PRICE ONLY 75 CENTS 
Send order with cash and one will be mailed to you. 


THE WESTERN UNDERWRITER CO. 
Room 601—145 La Salle Street 
CHICAGO 




















income is only sufficient to meet my current ex- 
penses; I have no one dependent on me, and 
{ have no money to invest in life insurance or 
in anything else.” If this be the language of a 
man in good health and if he be sincere he is 
to be pitied. He should be encouraged to take 
out life insurance in order to tone up his man- 
hood. We can hardly think of a strong man 
being so selfish and so self-centered as io feel 
that no one is dependent on him. No man 
ought to try to live to himself. Nevertheless, 
if any man is so separated from his fellowmen 
as to feel no responsibility whatsoever for any- 
one but himself, he should at least lay away 
enough to secure for himself a decent burial. 
Every man should lay away something for a 
“rainy day,” and a man of this type needs to 
invest in life insurance in order to develop his 
manhood. Nearly every man feels that some- 
one is dependent on him, or that the time will 
come when he will have those who are depend- 
ent on him, and he may be urged to take out 
life insurance in order to lay the first founda- 
tions for his own estate. 
« * 2 

Fifth. We have the man who recognizes his 
obligations to provide for those who are de- 
pendent on him, but feels that he has only 
sufficient income to meet current expenses. 
This seems to be a difficult case, and it is one 
of the most common. Every concrete case 
must be met in its own way, but in general it 
may be said that every man in good health is 
under obligation to make sacrifices and cut 
down expenses in order that he may lay away 
something for the future of those who are de- 
pendent Gn him and for his own future. When 
a man says he needs his entire income to meet 
current expenses, it may mean very little. If 
he will carefully examine his affairs, he will 
find that it is possible for him to economize 
at some point, so as to accumulate something 
for the future. There is no other way that 
he can at once so easily provide adequate pro- 
tection for his family as by taking out a life 
insurance policy, and it is probable that there 
is no other way that he should be so likely to 
practice the necessary and systematic economy 
that he ought to practice. The man who has 
a family dependent on him, and is earning 
$1,000 per year, when he says he cannot afford 
to take out any insurance because it requires 
$1,000 a year for the support of his family, 
should in a manly way face the fact that if 
anything should happen to him his family 
would be left to support themseives on nothing 
a year. When a man faces this fact, he is gen- 
erally willing to practice self-denial, and as he 
practices self-denial for others he becomes a 
better man, 

* * * 

Sixth. We have the man who is rapidly 
accumulating wealth, but has limited means 
available at present. He needs all his money 
for investment as capital in order that he may 
accumulate more rapidly. If this be true of 
any man, he can well afford to borrow money 
to invest in life insurance. If his business 
turns out as he expects, he will be able to pay 
the money that he has borrowed without being 
pressed; if his business should prove a failure, 
he would, while solvent, have made some pro- 
vision by which he and those who are de- 
pendent on him would be partially protected. 
Moreover, the man who is rapidly accumulat- 
ing is likely to have his business in such con- 
dition that if anything should happen to him 
the demand fcr immediate settlement would 
probably involve great financial sacrifice. An 
insurance policy that would meet all his im- 
mediate obligations would give time for set- 
tling his estate on more favorable terms, 

* * 


The two reasons for taking out life insur- 
ance are protection and investment. When an 
insurance agent seeks to persuade a man to 
take out insurance for investment, he has sim- 
ply a business proposition, and, if any man is 
unwilling to discuss the proposition, that 
should be the end of the matter. If any man 
is willing to study life insurance as a business 
proposition, the agent should be able to fairly 
and fully present it, and is responsible for fail- 
ure to do so just as he would be responsible 
for failing to present any other business propo- 
sition fairly. When the agent urges a man to 
take out life insurance for protection for his 
family, or for those dependent on him, he 
assumes the attitude of a friend and counselor 
and incurs the most sacred obligations. If 
there be any place in the whole realm of busi- 
ness where a man should act on the principles 
of the Golden Rule, this is the place. 





VIEW OF DENVER CONVENTION. 
(Continued from Page 7.) 
vide for a special committee to take up th: 
subject and secure the co-operation of the com 
panies. 
Addresses Were Excellent. 

The addresses made by C. H. Woodworth, 
Ralph W. Breckenridge, R. W. Osborn and 
Young E. Allison were of the highest order 
and worth going miles to hear. 

Questions on Which No Action Was Taken. 

The question of commissions was brought up 
but the convention decided that question out- 
side of its province. The St. Paul agents pre- 
sented a specific grievance against the West- 
ern Factory Association and some sixteen 
companies operating outside the local bora, 
although the same companies are in the board 
at Minneapolis. The companies ot which com- 
plaint was made are as follows: Germania, 


Allemannia; Northwestern yee National 


Pa. Girard (two agents) ; German, Pa. (two ) 
agents) ; Prussian National; ‘eutonia, La.; 
Mechanics; American, Pa.; Concordia; Farm- 


ers of York; Spring Garden; Farmers & Mer- 
chants; Security, Md.; Metropolitan. These 
matters were referred to the grievance com- 
mittee. 

After fuil discussion, the question as to the 
unit of representation was not changed; and 
each state is left free to decide on the form 
of organization that seems best in its locality. 

Attendance Was Good, Considering Location. 

The attendance was small compared witli 
some former meetings, but the officers are not 
disappointed, as the attendance was very good 
when the distance from the east, where the 
association is strongest, is considered. The 
actual registration was 243, but this number 
includes a good many who were not delegates, 
155 from states west of the Mississippi and 
88 from states east of the Mississippi, repre- 
senting twenty-eight states out of thirty-six 
where the association has members. 

Representation by States. 

The following was the attendance from the 
various states: Alabama, 2; Arkansas, 2; 
California, 2; Colorado, 116; Connecticut, 2; 


Georgia, I : Illinois, 7: Indiana, 7: Lowa, 2; 
Kansas, 5; Kentucky, 13 Massachusetts, 3; 
Michigan, 8; Minnesota, 2; Mississippi, 1; 


Missouri, 9; Nebraska, 8; New Mexico, 
1; New York, 6; Ohio, 15; Pennsylvania, 4; 
Texas, 2; Utah, 2; Virginia, 1; Washington, 1; 
West Virginia, 2; Wisconsin, 7; Wyoming, I. 

The officers for the ensuing year were 


Surplus Lines 
RELIABLE STOCK POLICIES ONLY 


We have just completed arrangements whereby 
we have special facilities for placing Surplus Insur- 
ance. Applications accompanied by the usual infor- 
mation and list of concurrent insurance in repre- 
sented companies will receive prompt attention, 
and on acceptable risks policies will be forwarded 
without delay. 





General Agents for Ohio, Pennsylvania and 
Michigan 


German American Town Mutual Insurance Co. 
of St. Louis, Mo. 


CASH POLICIES, NON-ASSESSABLE 


0. N. BEACH & CO. 


526 Williamson Bldg., Cleveland, O. 








TRY OUR PLAN 


We have something attractive 
for Indiana and Michigan agents 
in the way of Income Insurance, 

roviding accident and health 

enefits for both sexes. Wecan 
provide for the small or large 
premium man at monthly or 
other rates. ; 

Our agency contracts are win- 
ners, giving you a permanent 
income. Write for particulars. 


POSTAL INSURANCE CO. 
South Bend, Ind. 
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CHARTERED 1811. 


The Newark Fire Ins. Co. 


OF NEWARK, W. J. 


JOHN J. HENRY, CHARLES M. HENRY, 
President. Secretary. 


CARROLL L. DE WITT, 


General Agent, 
153 La Salle Street, 





Chicago, Ill. 





Applications from Representative Agents desired. 














SURPLUS LINES 


THE GREAT LAKES FIRE AND 
MARINE INSURANCE CO, 
E. E. NIESS, Agent 
171 LA SALLE ST., CHICACO, ILL. 





Louisville Insurance Co, 


FIRE AND TORNADO INDEMRITY 
Organized 1872 





Agencies Being Established in Illinois 
and Wisconsin 





HENRY P. MACILL & CO. | 


CENERAL ACENTS 
184 La Salle Street, Chicago 





SURPLUS LINES 


TRADERS FIRE INSURANCE CO. 


of Toronto, Can. 
Authorized Capital, $1,000,000 
Toronto Conflagration Losses, $40,000, Paid in Cash 
A. L. McCRAE, Ceneral Agent 
153 La Salle Street CHICAGO, ILL. 








LEADING CHICAGO AGENTS 











FRED. S. JAMES & CO. 


171 La Salle St., CHICAGO 


Agents for The Connecticut, Phenix, Mechanics & 
Traders, National of Hartford, British America, Ger- 
man Alliance, North British & Mercantile, American 
Bonding Company and Casualty Company of America, 













Insurance Agency of 


UMBDENSTOCK, HOOKER & C0. 
159 LA SALLE STREET 
CHICAGO 








JAMESON & FRELINGHUYSEN 


F.R. THOMPSON, Manager, 
'59 LA SALLE ST., : 


Expert handlers of large lines. 


Surplus lines solicited anywhere in U. S. 


‘ieneral Agents for Pacific Fire, N. Y.; Stuyvesent, 
N. Y.; National F. & [1., N. J.; Ins. Underwriters 


CHICAGO. 


Agency of the Spring Garden, Pa ; Globe & Rutgers, 
-Y. (F.R. Thompson, Special Agent). 
Special corinections with other companies. 
Correspondence solicited from agents in other cities. 
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elected without contest and considerable enthu- 


siasm -was' manifested as the names of the 
well-known and faithful workers were pro- 
posed for re-election or promotion. For the 
most part the old officers were re-elected. 

‘ Social Side a Splendid Success, 

The social side of the gathering was one 
of the greatest successes possible and the en- 
tertainment tendered the visitors was alone 
well worth a long trip, the theater party at 
Elich’s Gardens, the luncheon for the ladies 
at the Country Club, the ride through Den- 
ver’s beatutiful streets and parks, the open- 
handed, hearty hospitality of all Denver in- 
surance men and the crowning feature, the 
trip to the top of snow-clad mountains, will 
never be forgotten. 

Indianapolis in 1906. 

The next place of meeting is decided by 
the incoming executive committee, but only 
one choice is open to it and that is Indianap- 
olis. It was rumored that Detroit and Chi- 
cago were bringing invitations, but when the 
official train arrived the delegates were already 
covered with “Indianapolis in 1905” buttons 
and the Adams Hotel looked like a poster 
show with Indianapolis placards hung on 
every available projection. Indianapolis head- 
quarters were the center of attraction for all 
who enjoyed good things and a good time, 
and even during the theatrical nerformance at 
Elich’s Gardens bouquets, cigars and chewing 
gum were distributed in lavish manner. 

The association was invited to Hot Springs, 
Ark., by F. W. Offenhauser, and one of the 
hits of the meeting was a fake telegram as 
follows: 

“F. Offenhauser authorized by me to extend 
invitation to Hot Springs. Come and spend 
your money. Plenty of jail room left. 

“(signed ) Jerr Davis.” 





CONVENTION NOTES. 


Goodloe of Indianapolis says that riding the 
goat in Indiana is not to be compared with 
riding a butro up Pike’s Peak at night: he 
was so fascinated that he considered taking 
one of the little animals home with him for 
a souvenir—but not to ride. 

J. Frank Edmonds, chairman of committee 
on ladies’ entertainment, aroused the jealousy 
of the husbands by giving the ladies such a 


splendid time; the ladies said Mr. Edmonds 
was IT. 

Several managers were present, including 
Charles H. Barry of Chicago and R. W 


Osborn of San Francisco, both with the Penn- 
sylvania; J. J. McDonald of Chicago, of the 
Connecticut; P. D. McGregor of Chicago, of 


the Queen; J. F. Edmonds of Denver, of the 
Commercial Union, and a number of special 
agents. 

Messrs. Drew and Boullemet of the Insur- 
ance Report deserve particular mention for 
their untiring efforts in making the meeting 
a success. Their fellow journalists are under 
especial obligations to them. The Insurance 


Report office extended a warm welcome and 


cooling refreshments to all callers. 


Many delegates will prolong their stay in 
Colorado for a few days and visit some of 
the many places of interest. 

The Adams is a fine hotel, and the hall on 


the top floor opening onto the roof garden 
was a splendid place for a convention, but it 
cannot be denied that most of the time it was 
pretty hot even on the roof. 

Owing to the great number of visitors at- 
tending three conventions being held at the 
same time, considerable confusion resulted and 
many delegates had trouble in getting accom- 
modations, despite the reservations made in ad- 
vance through the local committee. 

A vote of thanks should have 
Mr. Eldridge of Detroit for the amusement 
furnished. Everyone was prepared to laugh 
every time he spoke. His speech, seconding 
Indianapolis, was a gem. 

The national convention wouldn't be 


been given 


a con- 


vention without Woodworth. ‘Tapping said, 
“We have long had our ‘grand old man’ 
(Woodworth) and now we have a grand 


young man (Putnam).” 

T. M. Goodloe, inspector of the Indianapolis 
board, has certainly missed his vocation; he 
should have turned his attention to politics, as 
he is simply irresistible as a manager. He 
even enlisted the assistance of the artists at 








ANNUAL STATEMENT 


of WatartiencK.8! 


W.H. STEVENS, President 
JOHN Q. ADAMS, Secretary 


Capital . * -  $ 600,000.00 
Assets (to protect policyholders) 2,691,926.28 
Net surplus to policyholders 1,212,923.88 
Net surplustostockholders . . 712,928.38 


PRED. W. WILLIAMS, State Agent, Michigan, Detroit 

N. T. JULIAN, Special Agent, Ohio and W. Va., Columbus 

GUS M. WISE, Special Agent, Ind. and Ky., Indianapolis 

L. S. MacENANEY, Stete Agent, Ill. and Wis., 195 La 
Salle Street, Chicago. 
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INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE ,GERMANY. 
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y ,.NEW YORK. 4 
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ORGANIZED 1870 
36th Annual Statement of the condition of the 


CONCORDIA FIRE 
INSURANCE COMPANY 


Of MILWAUKEE, WIS. 
DECEMBER 81, 1904 


CASH CAPITAL - - - $200,000.00 


Reinsurance Reserve - 609,770.89 
Reserve for all other Liabilitles - 113,320.24 
Net Surplus - - - = 687,797.40 


TOTAL ASSETS - - 1,110,688.53 


' GEORGE BRUMDER, President 
FRANK DAMKOEHLER, Secretary 








W. B. BIERCE, 
State Agent Michigan and Ohio, W sy Opera House 
Block, yh Mich 


H. A. BARTELS, 8; Special Agent 

















FORTY-FIFTH YEAR 


HOME LIFE 
INSURANCE COMPANY 
OF NEW YORK 


GEORGE E. IDE, President 








Admitted Assets............ $16,606,229.07 
Policy Reserve, etc......... 13,783,512.00 
Dividend-Endowment Fund. . 1,290,036.00 
(Deferred Dividends) 
fare 1,134,104.25 
Insurance in Force ......... 74,892,289.00 
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RELIANCE 
Life Insurance Co, 


PITTSBURGH 


JAS. H, REED, President 


LIFE REPRESENTATIVES : 


We offer direct renewal contracts for 
excellent territory in Ohio, Illinois, Indiana, 
Michigan, New York and New England 


States. 
Address : 


Agency Dept., Pittsburgh, Pa. 








BANKERS LIFE 


Insurance Company 
OF THE CITY OF NEW YORK 


desires to secure General Agents in the 
larger cities and towns in Illinois and 
Missouri, to whom it offers a very liberal 
contract,carrying with it first and second 
year commissions, together with con- 
tinuous renewals thereafter. 


The company has made a very large 
increase during the last five years. @ 
record unprecedented by any insurance 
company in the United States. Insur- 
ance underwriters who are desirous of 
securing a permanent location with a 
guaranteed future income will kindly 
communicate with 


Frank Tully, Manager of Agencies 
31 Nassau St., New York City 








THE IDEAL POLICY 


The Pacific Mutual Life 


INSURANCE COMPANY OF CALIFORNIA 


CAN’T BE MATCHED BY ANY OTHER COMPANY 
FOR EXAMPLE 


20 PAYMENT LIFE—AMOUNT $10,000—AGE 35 
Gives $50 a week if disabled by accident. 
$50 a week if disabled by disease. 
$10,000 if totally and permanently dis- 
abled. 
$5,660 and a cash dividend at the end 
of 20 years. 
$10,000 to your family should you die. 
Assets, $7,800,000 Surplus, $900,000 
AGENTS SHOULD APPLY TO 
DANFORD M. BAKER, General Agent 
Suite 608 Marquette Building, Chicago 














WESTERN LIFE 
INDEMNITY COMPANY 


Incorporated 1884 
A FEW FACTS 


Twenty-one years’ conservative progress. 

Methods safe and up-to-date. 

Policies non-forfeitable and without restriction. 

Profits during life time of insured. 

Policies can be surrendered for cash in case of 
disability. 


Cost of Insurance Not Extravagantly 
High or Unwisely Low. 
Surplus to Protect Contracts January Ist, 1905, Nearly 
HALF A MILLION DOLLARS 
Claims Paid in Twenty Years over 


FIVE MILLION DOLLARS 


The Ideal Company for Policy Holders and Agents. 
For Particulars Address, 


WESTERN LIFE INDEMNITY COMPANY 
Home Office: Masonic Temple, Chicago 





Elich’s Gardens. In a tragic part of the per- 
formance a messenger rushed upon the stage 
and exclaimed, “They are coming! Yes, 
they’re coming to Indianapolis in 1906.” That 
brought down the house, 





Agency Appointments 
Life and Casualty 











LIFE AGENTS 


OHIO. 


Atna—W. J. Rose, Cleveland. °- 

Berkshire—Ross Backenston, Chicago Junction. 

Bankers, Ia.—J. A. Church, Chagrin Falls. 

Equitable, Ia.—J. J. Murphy, Newcomerstown ; 
E. W. Dudley, Chardon. 

Fidelity Mut.—C. L. Kendel, Georgetown ; W. W. 
Pennell, Eastwood; E. C, Ely, Batavia; W. G. 
Smith, Sabina; D. D. McFarland Mt. Ww ashing- 
ton; H. F. Reynolds and J. P. Gleen, Cincinnati. 

Home—Hugh Barnhill, Wellston. 

Manhattan—John J. ‘Hakins, Toledo. 

Mutual Benefit—Henry W. Ulrich, Cleveland. 

Mass. Mutual—tU. H. Bell, Canton. 

New York—C. F. McBride, Antrim; A. H. Mab 
ley, Akron; E. R. Wise, Warren; Thos. J. Shan- 
non, New Comerstown. 

National, Vt.—B. Ellerman, Cincinnati. 

I G. F. Pontius and E.'B. Stewart, 
Cleveland; E. E. Mohler, Liberty Center; J. P. 
Conway, Napoleon; F. T. Blair, Tiffin; William 
R. MeGill, Tiffin; B. F. Albright, Bryan. 

Pittsburg L. & T.—F. H. Thiers, Bellaire. 

Reserve Loan, Ind.—C. E. Bartram, Norwood. 

Union Mutual—Michael J. Cummins and G. L. 


Taylor, Akron. 
MICHIGAN. 


Chicago—N. E. Buck, Kalamazoo. 

Equitable, Ia.—G. A. Morris, Onaway. 

Hartford—George E. Newall & Son, Flint. 

Inter-State—Jed H. Lee, Detroit. 

Mass. Mut.—Abram M. Moor, Niles. 

Mutual Benefit—C. C. Everhart, Detroit. 

New England Mut.—A. L. Saltzstein, Milwau- 
kee, Wis. 

New York—J. I. Gunn, Adrian; P. T. Davis, 
Detroit; H. Leisenring, Lansing; F. N. Coulter, 
Menominee. 

Pacific Mut.—J. H. Bonney, Glidden, Wis. 

Phenix Mut.—F. L. Collins, Allegan; J. E. 
Armstrong, Detroit; H. F. Barbour, East Tawas; 
J. A. Sullivan, Ironwood. 

Proy. Savings—P. E. Wells, Muskegon. 

Prudential—William H. Lingle, Owosso. 

Security Mut.—C: R. Cowan, Detroit. 

Sun—Ralph Peck, Jackson. 

Union Central, O.—John Grimmeisen,. Jackson. 

MINNESOTA. 

Des Moines—R. H. Batley, Minneapolis. 

Iiome—John R. Miles, Duluth. 

National, Vt.—A. E. Downe, St. Paul. 

N. W. Mutual—Edward Brickson, Wilmont; C. 
L. Gale and Bernard Robinson, Minneapolis. 

INDIANA. 
Mutwal Benefit—A. W. Sawin, Hope. 
MISSOURI. 

Columb. Nat'l—L. 8S. Hickman, J. C. B. Thomas, 
E. C. ‘thomas, J. A. Meier, R. A. Nunn, E. B. 
Thompson and A. Tulin, St. Louis. 

Home—G. C. Carl, Kansas City; J. C. Eversole, 
Maryville. 

Illinois—Lee F. Mitchell, St. Louis. 

Knights Templars & Masonic Mut. Aid Assn.— 
Harry Deems. St. Louis. 

Mutual Benefit—John Collar, Dawn; Henry 
Digby, Joplin; I. B. Flory, Kansas City; L. T. 
Sherrill, Naylor. 

Mutual Reserve—C. J. Zeitinger, St. Lonis. 

I W. Mutual—Irving W. Keiser and A. I. 
Vance, St. Louis. 

N. W. Nat’l—John F. Bealmer, Atlanta. 

Royal U ‘nion—J. IF’. Owen, E. M. Reed and M. M. 
Sharpless, Kansas City. 

Security Mut.—S. J. Candle and P. B. Robinson, 
Warrensburg; Miss Harriet L. Crehore, St. Louis. 
State Mut.—T. J. Jordin, Cape Girardeau. 

WISCONSIN. 

Bankers, Ia.—A. R. Spier, Port Washington. 
National, U. S. A.—David Pecor Jr., Oconto; 
. G. Taylor, Milwaukee. 

New York—F. K. Reilly, Fond du Lac; D. M. 
Rosenheimer, Random Lake; A. J. Ingli, Ells- 
worth; J. B. Bogart, Marinette. 

Phenix Mut.—James Sullivan, Hurley. 

Union Central—H. L. Andrews, Crandon; F. L. 
Clarke, Augusta. 

Wisconsin—E. W. & A. E. Braun, Milwaukee. 


CASUALTY AGENTS 
OHIO. 

Fidel. & Cas.—E. Barr, Amanda; Gus Endle, 
Bellevue. 

General Acci.,, Pa.—C. G. Smith, Columbus; 
McCabe & Winters, Springfield. 

Great Eastern Cas.—H. M. Eckert, Greenfield. 

Maryland Cas.—Spaulding & Andrews, Conneaut ; 
J. W. Jones, Millersburg; Wm. Uhrich, Coshocton. 

Standard Acci.—Wm. Miller, Chillicothe; A. L. 
Baker, Sebring; E. H. Easter, Columbus; P. R. 
Wolfe, Lancaster; E. B. Farrell, Mt. Vernon. 

U. 8S. Health & Aecci.—H. J. Sloneker, Oxford; 
Florence Dalzell, Cleveland. 


MICHIGAN. 
Fidelity & Deposit—A. B. Miner (succeeding 
J. T. MeCall), Ishpeming. 
General Acci., Scot.—W. W. Cushing, Detroit; 
Arden Dearberyne, Union City. 
N. J. Pl. Gl.—H. P. Fullenwider, South Haven. 
North American Acci.—Arthur Page, Jackson. 

















— 











Standard Acci.—G. F. Bibber, St. Johns. 
Travelers—Guy A. Edwards, Hudson, 














National Life Insurance Company 


OF VERMONT 
Established in 1850. Operating in 42 States. 





Josersu A. Dz Boer, President. 
James T. PHELPs, Vice-President. 
James B. Estez, 2nd Vice-President. 
Osman D. CLark, Secretary. 
H. Cur.er, Treasurer. 
A. B. Bissgz, Med. Director. 
C. E. Mouton, Actuary. 
F. A. Howxanp, Counsel. 





This Company held January 1. 3906. and gained 
during the past de 

Assets, - $31,398,453.67 Gain. 1844 
Surplus, - =  3,458,075.90 Gain, 1424 
Insurance, = 134,761,554.00 Gain, 107% 


Sells the Best and Most Modern in Life, Term, 

Endowment and Annuity Insurance. 

OLMSTED BROS. & CO., State Agents 
Williamson Blidg., Cleveland, Ohio 

D. G. DRAKE, 432 Marquette Bidg., Chicago, Ill. 








Promises Pleasingly Placed 


In Union Mutual policies. Modern con- 
tracts, convincingly arranged, with in- 
surance guarantee, rights and values 
completely set forth before mention of 
premium rate. Lengthy explanations 
unnecessary — every feature plain and 
simple. Easy to understand; quick to sell. 


UNION MUTUAL LIFE 
INSURANCE CO. 


Portland, Maine 


Frep E. RICHARDS, President 
ARTHUR L. BATES, Vice-President 


Always a place for active agents who hold 
business written 








Apply to either 


THORNTON CHASB, Superintendent 
84 Adams Street, CHICAGO, ILL. 


EDSON D. SCOFIELD, Superistendent 
180 Broadway, NEW YORK CITY 








Get a 
General 











Agent’s 
Contract Direct 
With the Company 








Good Territory in Illinois, 
Michigan or Indiana 











The Massachusetts 
Mutual Life Insurance Co. 


SPRINGFIELD, MASS. 
INCORPORATED 1851 











Assets, January 1, 1905, $37,071,297.57 
Liabilities, $33,770,674.54 
Surplus, $3,300,623.03 


Definite paid-up and cash surrender values 
written in every policy 





JOHN A. HALL, President 

HENRY - PHILLIPS, Vice-President 
WwW. W. LENCH, 2nd Vice-President 
W.H. SARGEANT. Secretary 


CINCINNATI OFFICE: 201 Johaston Bullding. 
OFFICE: 316 Merchants’ Loao & Trust Bullding 
L, Brackett Bishop, Mgr. 














